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SUBURBAN AGENTS ON 
EXCHANGE SITUATION 


Believe Rules Should Be Amended So 
Agents Pay Fines Instead of 
Companies 








HARDSHIP ON HEAD AGENTS 





Local Agents Can Continue to Repre- 
sent Companies Dropped—Head 
Agents Cannot 





Local agents in the suburban field 
have been asking this week how last 
week’s action of the Suburban Fire In- 
surance Exchange in dropping four 
companies from membership will affect 
their offices. Under the rules of the 
Exchange, the local agents will continue 
to represent these companies as well as 
Exchange members with no violation, 
whereas the head suburban agents must 
discontinue writing business for such 
companies. 

From Head Suburban Agents’ View- 
point 

In the view of several head suburban 
agents interviewed by The Eastern Un- 
derwriter, this condition works a real 
hardship on them. In no instance where 
one of their companies was dropped 
from membership was it a result of any 
violation of theirs and yet under the 


rules of the Exchange they must stop 
writing business while the agent who 
committed the violation, whether inten- 
tionally or not, can continue to do busi- 
ness in the usual way with no penalty 
attached. 

Of the four companies which were 
dropped from membership, it was in 
each instance over an unpaid fine of 
$20 or thereabouts. The attitude of the 
officers and of the members of the De- 
viation Committee of the Exchange, 
which handled the matter, is that the 
rules of the Exchange called for a fine 
and to sustain the organization, the fines 
must be imposed, and in the event of 
the fine being uncollected, the company 
must be dropped from membership. 


Agents point out that some companies 
are in the habit of making the agent, 
through whose operations the fine was 
imposed, pay the same, and they state 
that if the Exchange were to amend its 
rules so that in the future all compa- 
nies will take like action, a recurrance 
of the present condition will be impos- 
sible. They also point out that under 
this plan no other than the offending 
party will suffer through his acts. 





























Conflagration Proof 


THE HOME 


INSURANCE COMPANY 


NEW YORK 


ELBRIDGE G. SNOW, President 





Underwriting Capacity Second to None. 





FIRE AND ALLIED BRANCHES OF INSURANCE 


Fire, Lightning, Automobile, Commissions, Explosion, 
Hail, Marine (Inland and Ocean), Parcel Post, Profits, Regis- 
tered Mail, Rents, Rental Values, Sprinkler Leakage, Tourists’ 
Baggage, Use and Occupancy, Windstorm, Full War Cover. 


STRENGTH REPUTATION SERVICE 


























North British 
and Mercantile 


Entered United States 


1866 Insurance Co. 


Established 1809 


Policyholders protected by the entire United States assets 
with further guarantee in every policy, of protection 
by entire fire assets of the company which 

are many times larger. 























We are prepared to offer unusual opportunities for money-making 
NOW and creating a competence for the FUTURE. 


FOR CONTRACTS AND TERRITORY, ADDRESS 


H. M. HARGROVE, President : Beaumont, Texas 





NEED OF TRANSFERRING 
CASES TO U. S. COURTS 


Reynolds vs. Maryland Casualty Testi- 
mony Alleged to Show State Pre- 
judice Against Companies 








CAN’T GO TO FEDERAL COURT 





Movement on Again to Make it Possi- 
ble to Come Under U. 8. 
Jurisdiction 

The unfairness of the laws in twenty- 
four States precluding the rights of an 
insurance company from transferring a 
law suit from the State to the Federal 
Court was again demonstrated in the 
recent case of Reynolds vs. Maryland 
Casualty Company just decided by the 
Supreme Court of Missouri. 

It appeared by the evidence that on 
November 27, 1909, the defendant com- 
pany issued an accident policy to James 
W. Reynolds, of Chicago, which among 
other terms, agreed to pay the estate 
of Mr. Reynolds $10,000 in case of death 
by bodily injuries effected directly 
and independently of all other causes 
through external, violent and accidental 
means. Suicide, sane or insane, was 
not covered by the policy. The policy 
was renewed for another year on No- 
vember 27, 1910, and 10 per cent. ac- 
cumulations were added making the 
policy payable for loss of life by acct- 
dental means in the sum of $11,000. 


Company’s Defense Suicide 
On September 19, 1911, Reynolds 
died at the Fort Pitt Hotel in Pitts- 
burgh from a gunshot wound inflicted 
upon him on the day of his death. The 
Company denied liability on the 
grounds of suicide and suit was brought 
by the estate of the insured. The case 
was sued in Missouri the sole question 
being upon the simple question of 
whether the insured came to his death 

by accidental] means or suicide. 


Facts in Case 


The facts show that the insured about 
7:30 on the morning of September 19, 
1911, went to the Fort Pitt Hotel in 
Pittsburgh and registered under the 
name of J. C. Howard. He left the key 
outside hanging in the lock. Thereaf- 
ter he was not heard from and his body 
was found about 10:30 A. M. on Sep 
tember 20. The body was in the bath- 
room fully dressed except as to his 
coat, which was found on a chair in 
the bedroom. The bed had not ben 
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then his death was not accidental. The 
jury found immediately for the plain- 
tiff and the Supreme Court of Missouri 
affirmed the judgment. 

The unfairness of the decision is 
evidenced by the strong dissenting 
opinion filed by three of the judges of 
the higher court who held that while 
there was a presumption against sui- 
cide that such a presumption could not 
exist in the presence of evidence dia- 
metrically contradicting it. The mo- 
ment explanatory evidence came into 
the case the presumption dissolves in- 
to thin air and becomes as wholly non- 
existent as though it never had had 
existence. Continuing the dissenting 
opinion said that there was no doubt 
that the insured shot himself. Every 
fact showed it conclusively. ‘Three 
circumstances pointed to suicide, viz., 
the registering under an assumed name, 
the firing of two shots, and the neces- 
sity to cock the pistol designedly be- 
fore the first shot could be fired. 

It was argued that because there was 
a presumption against suicide that the 
court was to use that presumption not 
in the absence of evidence, for the 
case was full of circumstantial evi- 
dence, but in the presence of evidence. 
In short, the court used such a pre- 
sumption as evidence to batter down 
and destroy all the fact evidence of the 
case, 

In concluding the dissenting opinion 
it was brought out that the case showéd 
as a matter of law that the death of 
the insured could not have been ac- 
cidental and that the opinion of the 
majority of the court piled presump- 
tions upon presumptions, absent any 
evidence or basis therefor save and 
except that afforded by unbridled re- 
course to bare hypothesis. The effect 
ot the decision is to make of the pre- 
sumption entertained a matter of evi- 
dence, which would result in shearing 
the courts of the power to declare that 
there is a lack of evidence in any and 
every case where a presumption is by 
law required to be indulged regardless 
of the quality or quantum of the evi- 
dence offered to contradict the pre- 
sumption. 

The Missouri Situation. 

Missouri has a law which provides 
tbat in case an insurance company 
transfers a case to the federal court its 
license will be revoked. Insurance men 
say that this is a State where courts 
are prejudiced against insurance com- 
panies. If this case could have been 
transferred to a federal court there is 
small question but that a directed ver- 
dict for the Company would have re- 
sulted. The constitutionality of the 
statute which prevents a company from 
transferring a case to the federal court 
has been tried out in several cases and 
found valid, but it is understood a 
movement 1s on foot again to put the 
law to a rigid test in view of the 
manifestly unfair treatment the insur- 
ance companies get in some of the 
State courts. 





War Risk Bureau Extension—Senator 
Lewis Also Wants all Wage 
Earners Covered 





Washington, D. C.—In a speech in the 
Senate advocating the passage of one 
of the then pending war risk insurance 
measures, Senator James Hamilton 
Lewis, of Illinois, this week announced 
his advocacy of an extension of Gov- 
ernment insurance to take in all classes 
of Government employes. Senator 
Lewis had previously stated he would 
offer an amendment to the bill in ques- 
tion so extending it, but refrained from 
doing so in order to expedite the legis- 
lation that had been proposed by the 
Senate Finance Committee. 

“T desire to say that I feel this bill 
as now presented ought to comprehend 
all the employes of the Government,” 
declared Senator Lewis, “particularly 


the employes of the Government to the 
same extent and with the same privi- 
leges that now apply to soldiers. I 
shall not press the amendment, but I 
will give notice that I shali tender a 
bill to extend this soldiers’ and sailors’ 
risk insurance to all the employes of 
the Government. | also give notice that 
| shall follow that bill with a bill to 
extend the system to all wage earners 
of the United States of America and 
shall present it later on the floor in 
full, but because of the consideration 
of other important and pressing legisla- 
tion I will withhold the amendment 
which previously I had given notice 
that I would now present. I do so for 
the reason I have stated.” 
BOHM A GENERAL AGENT 

Julius Bohm has been made a gen- 
eral agent of the life department of the 
Travelers, with offices at 512 Fifth 
Avenue. 











The Fieldmen of 


The Guardian Life 


Insurance Company 


of America 


in March, 1918, the first month under the Company’s 
new name, produced new business amounting to 


$4,820,210.00 


$460,000.00 in excess of 


the largest amount ever 


written in any other month since the Company was 
organized in 1860. 


The new business paid for in 1917 amounted to $24,- 


816,657.00 and exceeded 


by $3,751,129.00, the best 


previous year in the Company’s history. 








Assets .... 


Guarantee & Dividend Fund 


Insurance in Force.. 


$54,664,135.11 
5,880,822.73 
. 169,043,316.00 








For a Direct Agency Connection with 


A GROWING COMPANY FOR GROWING MEN 





address 


T. LOUIS HANSEN, Superintendent of Agencies 
50 Union Square, New York, N. Y. 





John R. Larus, Jr., of the Phoenix 
Mutual Life Insurance Co. 

Jcint Mortality Experience of the Aetna 
Life and Travelers Insurance Com- 
panies on Group Policies. 

E. E. Morris, actuary Travelers, and 
EK. E. Cammack, associate actuary 
of the Aetna. 

Determination of Makeham Graduation 
Constants by Means of Equivalent 
Ages. 

Percy C. H. Papps, actuary Mutual 
Benefit. 

The annual dinner of the Society was 
held at the Hotel Astor last evening. 
The dinner was a “food conservation” 
one. Among the speakers at the dinner 
was Rev. Dr. Thomas Trayis, of Mont- 
clair, of the Red Cross, who has gainé4 
prominence as a speaker and who has 
been at the front. Others who spoke 
were: T. B. Macaulay, president of the 
Sun Life of Canada, on “Principles of 
Food Conservation,” and John M. 
Gaines, Deputy Commissioner of Insur- 
ance of the Bureau of War Risk Insur- 
ance. Deputy Gaines was an actuary. 





WHY LIFE ATTRACTED STONE 





Five Reasons Which Were Responsible 
For Organization of Maryland 
Assurance Corporation 





There are five reasons which induced 
the Maryland Casualty Company to en- 
ter the life insurance field. John T. 
Stone, president of that Company and 
of the Maryland Assurance, sums them 
up in this wise: 

The marked growth in popular favor 
of life insurance, as shown by the large 
increase of business, year by year, of 
nearly all life insurance companies. 

The larger incomes now received by 
great numbers of men, enabling them 
to buy life insurance, and suggesting 
the need to provide for the continuance 
of the comfort their families are now 
enjoying. 

The serious habit of mind produced 
by the horrors inflicted on the world 
by Germany, by the daily casualty lists, 
by the sharp reminders of death’s cer- 
tainty, and by the uncertainties of post- 
mortem conditions. 

The unqualified endorsement of the 
life insurance idea by the United States 
Government, in providing ten thousand 
dollars of life insurance for every man 
in military or naval service. 

The close relation between accident- 
health insurance and life insurance. 


BEST’S POLICY ANALYSES 

The Easterr. Underwriter has re- 
ceived a copy of “Best’s Policy An- 
alyses and Divicend Illustrations, 1918.” 
It is reduced to more convenient size 
without limiting the data, in fact, there 
is additional information regarding dis- 
ability provisions, double indemnity and 
military and naval features. 
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Red Cross Opens 
New York Office 


IN CHARGE OF ROBERT L. JONES 





Y. M. C. A. Pays Extra Premiums on 
Workers—Knights of Columbus 
Plans Not Announced 





Insurance Director Rathbone, of the 
American Red Cross, has opened an 
agency at 222 Fourth Avenue, this city, 
in charge of Robert L. Jones, general 
agent of the State Mutual Life, 80 
Maiden Lane. Associated with him at 
the office is William F. Plume, of the 
same Company. As has been printed 
some insurance companies are writing 
workers of the Red Cross at an extra 
single premium charge of $25 per thou- 
sand. The Red Cross is paying this 
extra premium provided the application 
for insurance is submitted through the 
Red Cross Agency, which has been 
opened here. 

It is also announced that the Y. M. 
C. A. will pay the extra premium for 
any of its workers also, but makes no 
restriction as to where the insurance 
shall be placed. 


Metropolitan’s Letter 


The Metropolitan Life, one of the 
companies writing this business, in a 
statement to its field force this week, 
after telling about the Red Cross in- 
surance, said: 

“The Y. M. C. A. will likewise pay 
the extra premium for any of its work- 
ers, but makes no restriction as to where 
the insurance shall be placed. Applica- 
tion on any association worker may be 
submitted to this office in the usual 
way and, if approved, a policy will be 
issued. We will arrange for collection 
of the extra premium from the associa- 
tion. It would be advisable in all cases 
to collect the first premium on a bind- 
ing receipt. 

“The Knights of Columbus, so far as 
we have been able to ascertain, has no 
similar plan for paying the extra pre- 
mium on insurance for its workers, but 
has we understand a system under 
which it will insure its own workers in 
a limited amount. It would be neces- 
sary in submitting an application to 
the Metropolitan on the life of one of 
their members to see that the applicant 
understands that he would be obliged 


to pay the extra premium in addition ~ 


to the regular one.” 





“PROVIDENT NOTES” 





New Publication of Provident Life 
& Trust Co. Makes 
Appearance 





Interesting, newsy, chatty, valuable 
to the field, is “Provident Notes,” the 
new publication to be issued semi- 
monthly by the Provident Life & Trust 
Company. The first issue is largely 
taken up with facts about the General 
Agents’ Association meeting, which was 
held in April. It is announced that 
Matthew Walker will be a leading con- 
tributor. The Company announces that 
the publication will fill a long-felt want. 





BENDERLY WITH EQUITABLE 

Jacob Benderly, who was born in the 
Orient, who was once manager in Egypt 
of a large continental life insurance 
company, and who for some time has 
been a general agent of the Travelers 
on the East Side, has been made agency 
Manager of the Equitable at 45 East 
Seventeenth Street. 





AGENCY MEETING ARRANGED 

The Southern Life & Trust Company 
of Greensboro, N. C., will hold a con- 
vention of its agents in Atlantic City, 
August 27-29, 


SOCIAL INSURANCE 





Hearing in Madison, Wis., Last Week 
—Cleveland Hearing Also 
Scheduled 





Milwaukee, Wis., May 10.—The spe- 
cial committee appointed at the last 
session of the legislature to investigate 
the question of social insurance and re- 
port to the session of 1919, held a hear- 
ing in Milwaukee on Thursday at the 
Hotel Wisconsin. 

Senator W. W. Albers, of Wausau, 
chairman, and Senator Theodore Benn- 
fey, of Sheboygan, with Assemblymen 
J. P. Donnelly and Henry Ohl, Jr. of 
Milwaukee, were present, and H. C. 
Case, of the Allis-Chalmers Company, 
and B. Rosing, of the A. O. Smith Com- 
pany, spoke on systems of health in- 
surance before them, while Bert Hall, 
of the Employes’ Mutual Benefit Asso 
ciation of the Electric Company, also 
appeared. The committee also investi- 
gated the sick benefit system of the 
Fraternal Order of Eagles. 

The entire committee will go to Cleve- 
land for the hearing before the com- 
mittee appointed by the Ohio legislature 
to be held in that city on Monday and 
Tuesday. 


GUESTS AT PARADE 

Among the members of the Mayor’s 
Committee on National Defense who 
saw the New York police parade from 
the official stand last Saturday were 
Haley Fiske, vice-president of the 
Metropolitan Life; Charles Jerome Ed- 
wards, who is as proud of Brooklyn as 
Brooklyn is of him, and Major Francis 
R. Stoddard, of the New York Insur- 
ance Department. 








The Illinois Life will hold its Hun- 
dred Thousand Dollar Club meeting in 
Chicago, September 21. 


Mutual Manager a 
Brigadier General 





DODDS, MONTREAL, WINS HONORS 





Began in This War as Major—Has 
Orders of St. Michael and 
St. George 


The life insurance man on this con- 
tinent who has won the highest military 
honors is Brigadier General W. O. H. 
Dodds, C. M. G., manager of the Mutual 
Life at Montreal. General Dodds, now 
at the front, has been in the service of 
the Mutual Life for more than twen- 
ty-five years, and just as he won suc- 
cess in the Army he has demonstrated 
that he is a splendid agency organizer, 
while at the same time he is a producer 
of personal business of high order. 

Something more than twenty years 
ago he received his first commission in 
the Canadian Militia, and after serving 
in the infantry, cavalry and artillery, 
he was well qualified for active military 
service at the outbreak of the present 
war when he volunteered. It is said 
that he was the first Montreal Militia 
Officer to offer his services to the Min- 
ister of Militia on the 5th day of August, 
1914. His application was immediately 
accepted and he was posted to an artil- 
lery unit as Adjutant with the rank of 
Major. 

Decorated by King George 

He accompanied the first division of 
Canadians to France and fought all 
through the second battle of Ypres 
when the Canadians saved the day, their 
artillery at times firing in three dis- 
tinct directions at blank point range. 
He was rapidly promoted and finally 
decorated by King George as Compan- 
ion of the Order of St. Michael and St. 
George, one of the most distinguished 
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Because of absolute protection, low 
premiums, annual dividends, grace 
period, disability provisions, termina- 
tion refunds, incontestability clause, 
special certificates for employees, 
privilege of naming beneficiary, good 
commissions, and the Company’s 
great experience in dealing with 
millions of workers in forty years 
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military decorations of the British army. 
He now holds the rank of Brigadier- 
General, and has command of the 5th 
Canadian Divisional Artillery. He has 
been through the recent heavy battles 
and writes home cheerfully and optimis- 
tically of the final result. 
His Comment on Lt. Colonel McCrae’s 
Funeral 

General Dodds has referred very fre- 
quently to the large number of Ameri- 
cans now in Flanders, and of the very 
friendly relations existing between them 





GENERAL DODDS 


and the British army, but more espe- 
cially with the Canadian units. 

Essentially a man of action, General 
Dodds has a strong personality and is a 
keen judge of men and a born leader. 
He has always been a great lover of out- 
door sports and exercises and to these 
in a great measure can be attributed 
his very vigorous health. In a recent 
letter referring to the death of Lt. Col- 
onel (Dr.) John McCrae (one of the 
Company’s medical referees at Montreal, 
and the author of the now famous poem 
“In Flanders Fields’), he stated that 
while attending the funeral, he felt that 
he was representing the Mutual Life 
of New York on that occasion. As to 
his own health, he was glad to remark 
that he had not had one day’s illness in 
his experience at the front dating from 
February, 1915. 





HERMAN KRAMER’S CAREER 

Herman Kramer, who writes between 
$500,000 and $1,000,000 annually, became 
associated with the Chicago general 
agency of the Penn Mutual in 1912. His 
first life insurance experience was in 
the actuarial department of the Mutual 
Life of New York. 

In 1891 he began soliciting and met 
with such pronounced success that in 
1893 he was made an executive special 
of that Company and sent to St. Louis. 

In 1903, he was appointed general 
manager for the Pacific Mutual with 
headquarters in St. Louis, having charge 
of all Missouri, most of Arkansas, and 
a part of Illinois territory. He pro- 
duced a large personal business and 
remained with the Pacific Mutual until 
1910, at which time he took a general 
agency of the Guardian Life of New 
York, with headquarters in Chicago, 
and for that Company also he produced 
a large share of personal business. 





Evarts, at one time with The 
Eastern Underwriter, is making a 
splendid record, both as a personal 
producer and an organizer, with the 
Northwestern National Life. 


8s. J. 





EMPLOYES INSURED 
The Haynes Automobile Company has 
given life insurance policies to all its 
employes. 








THE EASTERN 


UNDERWRITER 


May 17, 1918 














“Why Should I Carry Life Insurance?” 
No. I: The Young Man — 25 Years Old — Unmarried 


By R. P. BURNS, Peoria Life 

















Reason No. 1: To Create a Saving Fund 

It is true that one can save his money 
in the bank, or in any one of numer- 
ous ways, but it is human nature to 
neglect this matter unless one sets for 
himself a definite aim that he must 
reach. This fund should be one that 
could not easily be spent, but rather 
should be regarded as a permanent 
sinking fund to be used in great emer- 
gencies. Suppose you were away from 
home and became ill and needed a doc- 
tor’s care, or needed to be sent to the 
hospital, or maybe you were just plain 
“broke,” and your credit was not es- 
tablished. The little fund from which 
you can borrow might be worth a great 
deal to you at this time. Suppose it 
were a fatal illness. The doctor said 
that ‘you would have but a few months 
to live. Knowing that you had a policy 
of life insurance payable at your death, 
would it not be natural that any one, 
taking you in, could, and would give 
you better care? Many a young man 
has found in his life insurance policy 
the money with which to start up in 
business for himself. 

You say you have no dependents. 
Every real man who has any ambition 
or pride in life wants to leave behind 
him when he dies more money than he 
had when he came into the world. If 
you have no responsibilities, no one 
near and dear to you, to whom you 
could leave this little amount with sat- 
isfaction, you could endow some insti- 
tution, some church, some library, or 
some of the many needy charities. Sup- 
pose your mother is well-fixed today and 
is not in want. If you could leave her 
a little sum of money, which would be 
all her own it would enable her to buy 
some of the luxuries in her old age 
which she might not otherwise feel she 
could afford. It would certainly be a 
pleasure for you to do so. No man 
ever paid to his mother the debt of love 
he owes for her anxious hours of watch- 
ful care throughout his life. 

Reason No. 2: it Helps Your Credit and 
Backs Up Your Obligations 


To the young man on the threshold 
of a business career, there is nothing 
that he should value more highly than 
his credit; nothing will help his credit 
more than to carry old-line life insur- 
ance. A famous banker said: “When 
a man comes to me to borrow money, 
there is one question I ask him which 
gives me more information than any 
other: ‘Do you carry old-line life in- 
surance?’ If he does, I know three 
things: he has good business judgment; 
he saves and wants to get ahead; 
he strives to fulfill his obligations. 
These things show his character.” And 
he adds: “That type of mind which 
prompts a man to buy life insurance 
usually makes him succeed in business.” 
It is your duty and should be considered 
a privilege to back up and make safe, 
the man who backs you and extends 
credit to you. You may be ever so 
honest and ever so capable, but if he 
loaned you money to put into machin- 
ery or into a stock of goods, and you 
died, how is he to get his money? 

You say you can invest your own 
money. Primarily this is not a ques- 
tion of investment but a question of 
safeguarding ‘yourself against the exig- 
encies of the future, and backing up 
your obligations to your family and to 
your business. Now, I believe that you 
are capable of handling your own money, 
and that you have good business abil- 
ity, but that is all the more reason why 
you should carry life insurance. Sup- 
pose you owned a $20,000 building from 


which you received a net income of 
$1,000 a year; as a matter of good busi- 
ness you would carry fire insurance on 
this building to protect yourself from 
a possible loss by fire, and if you had 
a building from which you were getting 
an income of $2,000 you would feel it 
even more necessary to protect it from 
loss by fire because of the greater value 
as shown by the greater income; and 
so the greater your earning capacity the 
greater will be the loss to the estate, 
when it is cut off. It is a good idea to 
follow the path of successful men. Look 
about you at the men who have achieved 
success in the business world, and you 
will find that about 95 per cent. of them 
carry old-line life insurance. There is 
the broad path leading to success. Men 
who have gone over the road have 
marked the way with guide boards for 
your direction. Why should you disre- 
gard them and say that you will cut 
across lots, through the thickets and 
across the ravine in the hope of finding 
a short cut? The chances of your los- 
ing the way are so great that you can- 
not afford to disregard the beaten paths 
and the blazed trails. 
The Marriage Question 

You say wait until you are married. 
Married life brings on its own obli- 
gation and you will find many other 
things to meet at that time. If you are 
ever going to buy life insurance, why 
put it off to some indefinite time in the 
future. It takes the same number of 
years to pay for it whether you start 
this year or ten years hence, and every 
year that you put it off makes the cost 
that much greater. I had an intimate 


friend who looked at this just as you 
do, and he had no one depending on 
him. His parents were comfortably 


fixed and he always said what was the 
use of his buying life insurance until 
he had some one depending upon him. 
But he got muscular rheumatism and 
it settled in his heart and he was not 
able in later years to get insurance. He 
married and had children, and, about 
four years after his marriage, he died. 
His widow to-day is facing a mighty 
dark and dismal future because he 
could not see just what the future had 
in store for him. The man who neg- 
lects to make provision for the future 
until the needs of the future become 
the immediate and pressing needs of 
the present, will usually find himself un. 
prepared when the crisis comes. If 
you want the respect and confidence of 
the business man you must follow the 
established laws of good business. I 
always feel like congratulating the 
young man who has the good judgment 
and foresight to start his life insurance 
early, because he gets it at the lowest 
price, he usually has no trouble in pass- 
ing the examination, he gets it paid for 
and off his hands at a time in life when 
it will be of most value to him. 


SPECIAL COMBINATION 








New Contract of International Life— 
Premiums Returned in Event 
of Death 





Return of all premiums paid in event 
of death during military or naval servy- 
ice in time of war is the new feature 
in the special combination policy of 
the International Life. The Company 
says: 

“Of course, full protection may be 
obtained under a military permit and 
an extra premium, but without extra 
premium the International Life offers 
now the logical solution as to life in- 


surance both in time of war and in 
time of peace. 

“The war hazard is a governmental 
concern—not a hazard assumed by the 
insurance companies under ordinary 
premiums. The life companies in the 
main have been content to pay the 
policy reserve only following a military 
or naval claim. That has been con- 
sidered fair as the government is fur- 
nishing temporary protection at nomi- 
nal rates which may be deducted on a 
monthly basis from the pay of the best 
paid soldiers on earth. But the Inter- 
national Life through the special com- 
bination group of policies undertakes 
to lay before every prospect, including 
those of military age (which Secretary 
Daniels says will be raised to include 
‘toys’ of seventy if necessary) a con- 
tract to cover for life the normal 
hazard and to return the full premiums 
paid in event of a military death al- 
ready covered, for the time being. by 
federal measures.” 





THREE NEW OFFICERS 





Judge W. S. Ayres, R. W. Hatton and 
F. |. McGraw Officials of 
Bankers’ Life 





All old officers of the Bankers’ Life 
Company were re-elected, and three new 
members of the officiary were named 
at the recent annual meeting of the 
Company. 

The officers re-elected are: Presi- 
dent, George Kuhns; vice-president and 
goneral counsel, I. M. Earle; secretary, 
Gerard §S. Nollen; treasurer, Simon 
Casady; assistant secretary, George W. 
Fowler; superintendent of agents, C. 
C. Blevins; medical director, Dr. Ross 
Huston; assistant medical director, Dr. 
F. A. Will; actuary, J. E. Flanigan. 

The three new officers are Judge W. 
S. Ayres, who recently began his duties 
as assistant counsel, and assistant sec- 
retaries R. W. Hatton and Frank I. 
McGraw. Hatton has been a member 
of the Bankers’ Life home office force 
for many ‘years, and McGraw has been 
an actuary in the office of the State 
insurance commissioner. Some of the 
changes in the officiary are the result 
of the recent death of Joseph M. Bach- 
tell, who was auditor and assistant 
secretary of the Company for many 
years. 
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HOME LIFE 


INSURANCE CO. 


(Purely Mutual) 
256 BROADWAY, NEW YORK 
GEORGE E. IDE, President 


The fifty-eighth annual re- 
port shows insurance: in 
force of $146,050,144, an in- 
crease during the year of 
$12,556,816. The Company 
paid the policyholders in 
1917 $3,467,823, of which 
$731,696 was in dividends 
or premium refund. Its 
insurance reserve fund was 
increased by $1,688,199 and 
the Assets are now $34,- 
542,304.08. 


For Agency apply to 
GEORGE wW. MURRAY, 
Supt. of Agents. 

256 Broadway, New York, N. Y. 

















Build Your Own Business 
under our direct general agency contract 
Our Policies provide for : 

Double Indemnity, 
Disability Benefits, 
Reducing Premiums 
See the new low Rates 
JOHN F. ROCHE, Vice-Pres't 


THE MANHATTAN LIFE 


INSURANCE COMPANY 
66 BROADWAY NEW YORK 
Organized 1850 
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Security Mutual Life Insurance Company 
Binghamton, N. Y. 


Offers to men able to produce business first class territory, 
with direct contract providing liberal compensation. 


For particulars, address 


C. H. JACKSON, Supt. of Agencies 
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Smith and‘Ryan 
‘Made Actuaries 


‘WITH -NEW »YORK , DEPARTMENT 


How -Their Paths in Business Life 
Have Crossed Each Other—Both 
Young Men 








The statement of the Insurance De- 
partment this week that its actuarial 
department has been reorganized with 
Charles G. Smith in charge of the life 
end and Harwood E. Ryan in charge of 
the compensation end, both of them to 
have the title, of actuary, is worth 
sO ing more than a brief chronicle 
of ct. 

Formerly the actuary of the Depart 
recently after being at the helm for 
fifty years. His father had been actu- 
ary before him. At the death of Mr. 
Patterson it was decided that the life 
and compensation divisions were im- 
portant enough to have a separate head 





CHARLES G. SMITH 


for each. Both Messrs. Smith and Ryan 
are young men, in many respects bril- 
liant, and they are students of their 
profession and their relationships have 
been so close that this is a good time 
t> tell about it. 

Mr. Smith, after leaving Erasmus 
Hall: High School, Brooklyn, became a 
clerk in the office of Donald Sinclair, 
a superintendent of the Metropolitan 
Life. At night he went to the famous 
actuarial course presided over at New 
York University by Henry Moir and 
Miles M. Dawson. Smith became a 
full-fledged associate actuary and got 
ment was:John S. Patterson, who died 
a job with Moir, then actuary of the old 
Provident Savings. Later, he went 
West as statistician of the California 
Insurance Department. A little of this 
experience satisfied the young actuary 
and stopping over in Chicago en route 
East he worked for a time with a Chi- 
cago company. 

Here enters.Hafwood E. Ryan, who 
was :about to leave the Puritan Life, 
where he had made a reputation as 


actuary to go with the .Massachusetts 
Savings Bank’s life insurance proposi- 
tion. He recommended Smith who be- 
came actuary of the Puritan. At about 
the same time Ryan and Smith decided 
to take the Civil Service examination 
of the New York Insurance Department 
under Superintendent Hotchkiss. They 
went to New York on the same train. 
Ryan passed No. 1; Smith passed No. 2. 
Ryan went with the Department and 
Smith went to Europe. There this 
versatile young man studied languages 
and music and even taught in a Ger- 
man school. In fact, he was in Germany 
when the war broke out. He returned 
to the States, accepted a position as 
an accountant in Boston, and seeing a 
chance to return to insurance did so 
with a compensation mutual in New 
York. In the meantime Ryan had left 
the Insurance Department to go with 
the Travelers and in 1912 returned. 
Smith joined the Departmental forces 
as assistant to Ryan in the compensa- 
tion department. Now both are made 
actuaries. 





ATLAS PROGRESS 





New Oklahoma Company Sells Stock 
to 500 People—$2,000,000 in 
Conditional Applications 





The new Atlas Life, of Tulsa, Okla., 
organized by Stephenson-Walker & Co., 
at the end of sixty days of organization 
had a field force consisting of forty-two 
representatives, and had sold 500 people 
more than 20,000 shares of stock, from 
which the Company will realize assets 
of nearly $400,000. It has conditional 
applications for more than $2,000,000 of 
insurance. 

T. J. McComb, former insurance com- 
missioner of Oklahoma, consulting ac- 
tuary of the Company, is now preparing 
the policy forms. The Company has be- 
gun the issuance of a paper called “The 
Atlas.” James A. Stephenson and Wil- 
liam Hargis Walker are the principal 
factors in the organization. H. O. Mc- 
Clure is president of the Company; Dr. 
S. D. Hawley is secretary. 





EARNED $33,730 LAST YEAR 





Record of A. L. Farmer So Good New 
York Life Cites It 





It is not the practice of the New 
York Life to tell the public how much 
commissions an agent makes, but the 
record of A. L. Farmer of Farmer & 
Duran, Oklahoma, was so exceptional 
last year that the Company has issued 
a special booklet, with Mr. Farmer's 
photograph on the cover, under the cap- 
tion, “How One Salesman Earned Over 
$30,000 in Twelve Months.” 

Mr. Farmer’s commissions last year 
were $33,730. “It’s a royal business to 
be in,” says the New York Life. Mr. 
Farmer’s achievements prove it. He 
sold lumber before going with the New 
York Life. 

PRINTS. J. STEELE’S PICTURE 

The Philadelphia “North American,” 
which is running a series of features 
called ‘“Worth-while Philadelphians,” 
printed a picture of S. J. Steele, of the 
Fidelity Mutual Life. 











Are You Permanently Established? 


Write for Territory 


‘Pennsylvania—Ohio—West Virginia 


PHILADELPHIA LIFE INSURANCE CO. 


PHILADELPHIA 








NIAGARA LIFE BUILDING 














Mohawk Cor. Franklin Street, Buffalo, N. Y. 


: The Combined 
Life, Sickness 
and Accident 


policies, sold only by the 


Niagara Life Insurance Co. 


(WILLIAM H. CROSBY, President) 
Protects the insured and his 
dependents. 


Live wire reliable agents may 
obtain very favorable 
contracts 





Communicate with 
_ E. H. BURKE 
Vice-Pres’t & Gen’l Manager 
BUFFALO, N. Y. 








New England Mutual 
Increases Limits 


$75,000 ON AGES FROM 32 TO 50 








General Agents Elect Wilson Williams 


President—A. L. Saltzstein 
Vice-President 





General agents of the New England 
Mutual Life have returned to their 
homes from what they call one of the 
most interesting conventions of their 
general agency association they ever 
attended. It was held at the home of- 
fice. Although there were no set speeches 
there was a spirit of optimism about 
the meetings in connection with the 
expressions given in reference to the 
winning of the war, in regard to pre- 
vailing business conditions and future 
forecasts, and as to the Company’s prog- 
ress and plans, which made the con- 
vention exceedingly worth attending. 

New Orleans Man President 

The general agents’ association elect- 
ed Wilson Williams, of New Orleans, 
president. 

Since Mr. Williams became general 
agent of the New England Mutual Life 
at New Orleans he has won an enviable 
position with the New Orleans public. 
An unselfish man, with a high ideal of 
the responsibilities of a life insurance 
man, his energy and resourcefulness 
have benefitted the business as a whole. 
Among other activities have been those 
in connection with the National Asso- 
ciation of Life Underwriters. 

Other officers elected were A. L. 
Saltzstein, Milwaukee, vice-president; E. 
C. McGinnis, Raleigh, N. C., secretary 
and treasurer. Henry W. Thomas, 
Louisville, is a new member of the ex- 
ecutive committee. The slogan adopted 
by the general agents was “Conserva- 
tion and Construction.” 

Maximum Limits 

The Company revised its maximum 

limits as follows: 


Males Females 
TE iss cane os $20,000 $10,000 
ef Pere rere 50,000 20,000 
SR GO cove cededsee 75,000 25,000 


Bl te BO ..ccccvesses 50,000 25,000 


PRUDENTIAL GROUPS 





Bank, Envelope Manufacturer, Food 
Product Concern and Brass Manu- 
facturer Among Insured 





The First State Bank of Detroit has 
covered its employes under Prudential 
group insurance. The commencing 
amount is $500; amount increasing by 
years of service until the maximum of 
$3,000 is granted, This is the second 
bank gn closed within a short time 
in Det ; 


Other recently written Prudential 
groups, with brief facts about them, 
follow: 

E. J. Spangler Co., Philadelphia, has 
covered its employes under a Pruden- 
tial group policy; commencing amount 
$500, increasing to $2,000. This is an 
envelope manufacturing concern. 

Hirsch Brothers & Co., manufactur- 
ers of the wellknown Hirsch food 
products. Annual salary, or wage, de- 
termined the amount of individual in- 
surance. 

Hamilton-Carhartt Mills, Atlanta. In- 
dividual certificates, in the amount of 
$500 each, have been issued. 

A group policy for nearly one-quarter 
of a million dollars has been issued to 
cover over two hundred employes of 
the Edna Brass Manufacturing Co., Cin- 
cinnati. Hach employe receives an in- 
dividual certificate in the amount of 
$1,000. 

The Thomas Laughlin Co., Portland, 
Me., has adopted the length of service 
plan as the basis of its group insurance, 
to cover 186 employes. Minimum is 
$500, increasing to $1,000 after five 
years’ service. 





Now Writes Group 
The Interstate Life & Accident, of 
Chattanooga, has added a group life 
insurance policy to its list of contracts. 


BO SORS scstacoveves 40,000 25,000 
oe | 20,000 10,000 
Term Insurance 
Males Females 
$5,000 $5,000 
25,000 10,000 
25,000 10,000 
25,000 10,000 
25,000 10,000 





ests of all members. 





A PENN MUTUAL PREMIUM, less a PENN MUTUAL DIVIDEND, 
purchasing a PENN MUTUAL POLICY, containing PENN MUTUAL 
VALUES, make an INSURANCE PROPOSITION whieh in the sum of 
ALL ITS BENEFITS, is unsurpassed for net low cost and care of inter- 


THE PENN MUTUAL 


Life Insurance Company 
OF PHILADELPHIA 


On January 1, 1909, rates were reduced and values increased to full 
3% reserve 
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Investment Element 
of Life Insurance 


HOW SHOULD IT BE _ SOLD? 





Both Sides of Case Given By Vice- 
President Linton of Provident 
L. & T. 


Should life insurance be sold as an 
investment? In a recent talk to gen- 
eral agents of the Provident Life & 
Trust, Vice-President Linton discussed 
this question. He said it cannot be 
answered by a simple “Yes” or “No.” 
Te sell life insurance witholt “taking 
irto account its investment element is 
to make as incomplete a presentation 
as to fail to take into account its pro- 
tection element. The protection ele- 
ment, of course, is not an investment 
in the commonly accepted sense of the 
term and therefore must be eliminated 
in comparing a life insurance policy 
with a bond or mortgage or other ordi- 
nary investment. 


Much Misunderstanding 


There is much misunderstanding as 
to the possible interest return attain- 
able under a life insurance contract 
considered merely as an investment, 
said Mr. Linton. To make clear the 
situation, he asks consideration of the 
following illustration: Suppose a group 
of one thousand men should form a 
mutual insurance company and simul- 
taneously take out single premium en- 
dowment policies on their own lives. 
Thereupon suppose the books to be 
closed and the one thousand policies 
carried to their conclusion. The com- 
pany would thereafter receive as in- 
come, merely the interest that it could 
earn upon the single premiums origi- 
nally paid in. We will suppose the an- 
nual return to be at the net rate of 5 
per cent. Out of this 5 per cent. the 
company must each year meet its ex- 
penses and its death elaims. If the 
policyholder therefore considers’ the 
total single premium as an investment, 
it is obviously impossible to return this 
premium at maturity with a large com- 
pound interest addition. In actual ex- 
perience in our own company the re- 
turn on single premium policies, con- 
sidering the total premium as an in- 
vestment has been perhaps 3% per 
cent. The rest of this interest has been 
used to pay claims and expenses. 

Continuing, Mr. Linton said: 

The principles underlying this simple 
il‘ustration underlie also the rate of in- 
terest return to be expected upon other 
types of policies. However, as the con- 
tractual number of premiums increases 
other things being equal, the proportion 
of the premium represented by the in- 


vestment element decreases so that the 
compound interest return on the total 
premium decreases. If we eliminate 
from the premium, ag we _ properly 
should, the insurance element, a satis- 
factory compound interest return is 
yielded on the remaining portion of the 
premium. For example, in a whole term 
thirty-year endowment the compound 
interest return at maturity on the in- 
vestment element should average about 
4 per cent., whereas by the erroneous 
method of considering the whole pre- 
mium as an investment it should yield 
about 2 per cent. 


Basic Needs of Insurance { 


It is well to point out in this connec 
tion that the estimate of compound in- 
terest return may be abused in much 
the same manner that accelerative en- 
dowment estimates are abused. The 
whole principle of mutual life insurance 
is that the future cannot be foreseen 
and therefore a premium is charged in 
auvance which in all human probability 
will cover the risks to be encountered. 
Actual experience then will determine 
the amount of the refund. As no one 
can foresee the future—and in these 
duys this fact is certainly more true 
than it ever has been in our generation 

any estimates of future dividends ex- 
tending over a long period of years, 
whether it be in the form of dividend 


amounts, compound interest return, or : 


date of maturity by acceleration, are 
bound to be mere guesses and should 
be avoided by the man who desires to 
render the greatest life insurance serv- 
ice. 

Life insurance should be sold on the 
basis of its need and indispensable 
value to the individual and to society. 
Represent a company in whom you have 
confidence, preach the gospel of life 
insurance and allow the future to work 
out its own results. You may have 
firm confidence based upon past experi- 
ence, that justice to all will be done. 
The comparative compound interest re 
turn or the slight advantage in net cos| 
which one company ‘possesses over the 
others, should not be the basic argu- 
ment in the canvass. We must get the 
vision of the service we are rendering, 
of the crying need for that service and 
aliow figures and minor details to sink 
to their proper level. 


Returning again to the conception of 
lite insurance as an investment, we 
are all accustomed to pointing out that 
the first essential of life insurance is 
impregnable security. In taking life in- 
surance the difference between the re- 
sulting return on the investment ele- 
ment and the return which might have 
been obtained had the investment ele- 
ment been put back into one’s business 
or invested in mortgages or stock ex- 
change securities, measures the maxi- 
mum sacrifice that is required. How- 
ever, the word “sacrifice” is not the 
proper term to express the idea, since 
iii matters so vital as that of insurance 
protection and provision for old age, 
the element of ‘chance must be elimi 





ARTHUR E. CHILDS, President 


LIFE, ACCIDENT, and 


covering Permanent 


The Columbian National Life Insurance Company 


and Total Disability and Weekly 
Indemnity for Loss of Time— 
A Combination That Means Money for the Agent 


Agents seeking Attractive Contracts in good territory are invited to 
correspond with the Agency Department of the Company. 


BOSTON, MASSACHUSETTS 
HEALTH INSURANCE 








THE BERKSHIRE LIFE INSURANCE CO. 


OF PITTSFIELD, MASS. 
Incorporated 1851 


W. D. WYMAN, President 
A purely mutual Company, issuing all desirable forms of life insurance, 
ATTRACTIVE LITERATURE 


Ambitious, Productive and Trustworthy Life Agents may be benefitted 
by corresponding with 


W. S. WELD, Superintendent of Agencies 

















Organized 1871 





LIFE INSURANCE COMPANY OF VIRGINIA 
RICHMOND, VIRGINIA 
OLDEST-LARGEST~-STRONGEST, Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from $1,000.00 to 
$50,000.00, and Industrial Policies from $12.50 to $1,000.00 
CONDITION ON DECEMBER 31, 1917: 


Capital and Surplu _ 
Insurance in Force.. 


Payments to Policyholders since Organiza on 
Is paying its Policyholders nearly.......... 









$ 16,560,439.04 
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-1,500,000.00 annually 


GOOD TERRITORY FOR LIVE AGENTS 
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nated; and for these ends the elimina 
tion of chance is not a sacrifice. 
First Class Investment 

In several ways the investment ele- 
ment of the long endowment policy 
compares favorably with a first-class 
investment. 

First, as has been indicated, the se- 
curity is as nearly absolute as human 
agency can make it. The policyholder 
enjoys the advantage of the averaging 


o: the risk of loss. Of all corporate 
institutions none is stronger than a 
well-managed life insurance company. 


Second, the ease with which relatively 
small sums may be regularly invested, 
p'aces the life insurance contract in a 
ciass by itself. The interest is com- 
pounded and accumulated for. the bene- 
fit of policyholders in a manner im- 
possible under the regular forms of 
investment. 

Third, in the. event of real need the 
policyholder may obtain the temporary 
use of his savings by an advance on 
the policy. Only in the most extraordi- 
nary of circumstances and as a. last 
resort would a company make use %i 
the deferring clause. .In all human 
probability the deferring clause would 
never come into play 
all other sources of credit had been 
closed, so that in reality a large equity 
in a life insurance policy is the very 


until long after 





best anchor that anyone, be it an in- 
dividual or a_ business - corporation, 
eculd throw to windward 

Fourth, the life insurance contract 
dces not depreciate in value. There 
never was a time when this fact could 
he used with such force as to-day, when 
the most gilt-edged securities have suf- 
fered such unprecedented shrinkage in 
value. After two years’ premiums have 
been paid the insurance policy in- 
creases in value each year (even if 
premium payments are discontinued 
the paid-up policy increases) and the 
increase is guaranteed by the resources 
ct a great financial institution. 

Fifth, the life insurance method of 
investment avoids the expense, incon- 
venience and possible loss that attend 
the reinvestment of funds when an or- 
dinary investment matures or is paid 
off. Even when the face of the policy 
becomes payable by death or maturity 
there is no change in the security of 
the fund. The settlement’ options en- 
able the policyholder to avail himself 
of the continued security afforded by 
the company. The policy proceeds may 
be left at interest with an absolute 
guarantee of the integrity of the prin- 
c.pal and a given rate of interest; or 
may be paid over a series of years or 
throughout the lifetime of an _ indi- 
vidual. 
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and their beneficiaries, 
Great Policyholders’ Company. 


THE UNION CENTRAL LIFE INSURANCE COMPANY 


Allan Waters, Second Vice-President 


THE REAR GUARD 


No more virile and efficient body of men can be found than the large army of life underwriters. 


a mighty rear guard, is the strength and prestige 


Towering back of the agent in his efforts, as 
The stronger the rear guard, the greater the 


of the Company and the Institution he represents. 
agent’s morale and chance of success. 


Four big success factors in the work of the Union Central 


The GOOD WILL created by farm loan investments, 
developing the Country’s agricultural 
thereby contributing largely to the world’s food supply. 
The UNIQUE SERVICE extended freely to the insured 
meriting the appellation—the 


Jesse R. Clark, President. 


resources, 


and 


of Cincinnati, O. 





The SECURITY of the non-fluctuating, panic and war 
proof investments, limited to first mortgages on carefully 
selected cultivated farms, and U. S. Liberty Bonds. t 

The SAVING enjoyed by policyholders in ‘premium de- 
posits, the result of the 
favorable mortality, and economy of management. 


Agency Force are: 


Company’s superior earnings, 
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Business Associations 


Help men to success. 


Provident agents are associated with a business organi- 
whose reputation for integrity, 
and financial security extends over half a century. 


Write for information 


The Provident Life and Trust Company 
of Philadelphia 


Founded 1865 








fair dealing 








THE MOST VALUABLE POLICY FOR YOU 


Mr. Agent, is to write your prospect in the Company writing 
the most valuable policy for the insured. 
Secure prompt action in the 


INSURANCE COM 
OF BOSTON maSSaCHUSETTS 


WILLIAM N. COMPTON, General Agent 
Metropolitan District 
St. Paul Bldg., 220 Broadway, New York, N. Y. 


























The Equitable’s New 
Vice-Presidents 





MEN OF UNUSUAL’ ABILITY 





Experience of William E. Taylor, Wil- 
liam J. Graham and Dr. J. V. E. 
Westfall Briefly Given 


Pictures of the three new vice-presi- 
dents of the Equitable Life Assurance 
Society are printed on this page. They 
are William E. Taylor, made a second 
vice-president; William J. Graham, 
made third vice-president, and Dr. J. 





W. E. TAYLOR 


V. E. Westfall made executive vice- 
president. 

William E. Taylor has long been rec- 
ognized as one of the great agency 
managers of the country. He is an in- 
defatigable worker, a convincing pol- 
ished speaker, and has the respect and 


good wishes of the entire agency force. 
He was an agent and a general agent 
before becoming superintendent of 
agencies. 

William J. Graham, who has been el- 
evated to third vice-president, has had 
a most remarkable all around experi- 
ence in the life insurance business, dur- 
ing which time he has made a fine rec- 
ord as an actuary, as a producer, as 
an executive and as an inspiring talker 
and literary writer. His experience has 
embraced fraternal insurance and State 
insurance departmental work also. 

Dr. Westfall, the new executive vice- 





W. J. GRAHAM 


president in charge of all departments 
except agency and financial, was grad- 
uated from Cornell University. Going 
abroad to complete his education, he 
attended the University of Gottingen 
for one year and a half and the Uni- 
versity of Leipsic, from which he re- 


ceived the degree of Doctor of Philoso- 4 


phy. Returning to this country he was 
a member of the faculty of the State 
University of Iowa for five years, being 
Assistant Professor of Mathematics. He 
left university work to go with Haskins 
& Sells, certified public accountants of 
New York City, and about eleven years 
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DR. J. V. E. WESTFALL 


ago he joined the Equitable and ever 
since has been associated with the pres 
ident’s office. For some time he has 
been assistant to the president. 

The other promotions announced were 
of Henry L. Rosenfeld and Leon A 


Fisher made second vice-presidents. 


RETURNS TO FIELD WORK 
R. J. Fry, who has been manager of 
the service department of the Equi- 
table Life of Iowa, has returned to field 
work at his own request, and js associ- 
ated with B. H. Deters in the Com- 
pany’s general agency, St. Paul. 
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Hartford Notes 


SoMMMLIINNHINVUU UAE 0 
Very little change has occurred in 
the quotations of insurance stocks in 
Hartford, Aetna Casualty and Surety 
Co. is quoted at 490, Aetna Life at 600, 
Connecticut General at 720, Hartford 
Steam Boiler at 400, Travelers at 600, 
Aetna Fire at 350, Hartford Fire at 720, 
National Fire at 340, Phoenix Fire at 
340 and Standard at 55. Thus far dur. 
ing the war the quotations on insur- 
ance stocks has held remarkably strong 
considering the tremendous fluctuations 
in other stocks on the market. A few 
Shares of Automobile Insurance Com- 
pany stocks have floated into the mar. 
ket and the bid price is around 350. 
W. A. Neilson, of Hartford, of the 
inspection department of the Travelers, 
has enlisted as a coxswain in the Navy. 
Frederick A. Griswold, of Hartford, 
general agent for Connecticut of the 
Northwestern Mutual Life, erstwhile 
president of the Nethersfield Country 
Club, drove the first ball off the tee at 
the opening of the club on May 11. The 
club is mostly composed of insurance 
men of Hartford and is situated just 
outside the city limits of Hartford. 
Robert R. Harrold, BKastern adjuster 
of the Pacific Mutual, has moved his 
headquarters from Chicago to St. Louis. 
Thomas. W. Russell, of Hartford, Gen- 
eral Agent, of the Connecticut General, 
is a tremendously busy man these days. 
Hic is the. federal fuel administrator 
for Connecticut and is busy with local 
conferences and meetings in Boston, 
New York and Washington. If anyone 
can get coal to Connecticut “Tommy” 
Russell can. Mr. Russell is a most 
efficient business man and is well liked 
by an unusually large acquaintance. 
He has been president of the Life Un- 
derwriters of Connecticut, is at present 
a director of the Connecticut General. 
He is a son of the late Thomas W. 
Russell, formerly president of the Con- 
necticut General. 


TO MEET IN AUGUST 

The summer meeting of the Massa- 
chusetts Mutual Life’s Agents’ Associa- 
tion will be held in Springfield, Mass., 
on August 28, 29 and 30. After this 
convention many of the agents will go 
to New York to attend the National 
Association’s convention. 











wins the confidence of the insuring public. 





The Right Place for the Right Man 


The capable and energetic man or woman who represents a company which provides 
an unexcelled policy at a low net cost is sure to succeed as a life underwriter. That 
is why our representatives everywhere are loyal, contented and enthusiastic. The rep- 
utation of their Company for prompt and efficient service gives them a confidence which 


Occasionally we have a General Agency opening. 


JOSEPH C. BEHAN, Superintendent of Agencies 


MASSACHUSETTS MUTUAL 
LIFE INSURANCE COMPANY 


Springfield, Massachusetts 
Incorporated 1851 
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54 Millions from 42 Agencies 


38 Millions Increase in Insurance in Force 








The 1917 Record of Efficient Service 
by our Competent Agency, Force 


New England Mutual Life Insurance Co. 
Boston, Mass. 
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LIVE HINTS FOR BUSINESS GETTERS 


Practical Suggestions to Help the Man With the Rate 
Book Increase His Income and General Efficiency 





F. D. Shook, of the 


F. D. Shook Penn Mutual, has given 
On Business his views on business 
Insurance insurance to . readers 


of the “News Letter, 
published by that Company. 

In soliciting business insurance it is 
important to learn some of the vital 
things’in connection with the particular 
business of the prospect, and then pre- 
sent.a point or two and impress them 
on his mind as much as possible, then 
withdraw after expressing a desire for 
a further discussion, he says. The next 
necessary step is to meet several of his 
aseociates or directors, such as the 
treasurer, manager and auditor, and 
talk seriously with them as to the ad- 
vantage to the corporation in having a 
certain-sum of money come in to in 
some. measure take the place of the 
brain power that has been lost through 
death. This form of insurance is never 
r'eeed hurriedly and the larger the or- 
gaiuization the longer it takes to get 
through. 

Few concerns have studied the mat- 
ter’ very seriously or have looked into 
its advantages to the corporation or its 
stockholders. Several items may be 
drawn to their attention and those 
points which appear to awaken a lively 
interest should be dwelt upon. 

This insurance money will act as a 
shock-absorber and help to tide over 
the loss usually following upon the 
death of the man on whom the success 
of the business largely depends. I find 
that the real head of every concern 
asually belittles his own importance. 

The insurance strengthens credit, a 
very delicate thing which should be 
well safeguarded. Banks now ask in 
their statements as to the amount of 
insurance carried. 

It may be used as a surplus or sink- 
ing fund entirely removed from the 
general or active assets and free from 
publicity and taxation. 

It may be used for acquiring the in- 
terest of the deceased member and fn 
most cases the estate prefers cash 
rather than continue to hold stock in 
the concern. An estate’s interest fre- 
quently forces liquidation and a conse- 
quent loss to stockholders. A fund of 
this sort prevents loss or depreciation 
and enables the estate to get 100 per 
cent. and at the same time enables 
those remaining active to continue. 

I know of many businesses that have 
been saved by business life insurance. 
Here is one case that may interest ‘you. 

A man’ built up a business from a 
very small beginning until it became 
worth $150,000 at his death. He gradu- 
ally shifted the responsibilities to a 
man ‘who had been with him about 
twenty years and when they incorpo- 
rated'he was given a small amount of 
stock. The proprietor was persuaded 
to take~$75,000 insurance for the busi- 
ness and he arranged with the mandger 
so that he could continue the business 
in the event of the insured’s death and 
‘pay off the estate’s interest. Well, the 
proprietor died in five years. His in- 
‘terest was worth $130,000. The insur- 
ance money coming in ($75,000) enabled 
the manager to borrow at their banks 
$55,000, and within a few weeks he had 
wetisfied the estate’s interest in full. 
He at once applied for $50,000 insur- 
ance, which also bolstered up his 
credit and materially assisted him to 
borrow the $55,000 before referred to. 
Thus the business’ was preserved intact 
and the estate suffered no loss from 
liquidation which in this case would 
have followed, 

The story continues somewhat inter- 
esting. The manager only got $35,000 


of the insurance he asked for, the $15,- 
000 was postponed. The unexpected 
usually happens and this man died sud- 
denly just three years after the senior 
member passed away. His wife told 
me that the loan of $55,000 had been 
reduced so that she was able to pay it 
orf entirely with the $35,000 her hus- 
band carried. 

The business continues now under 
her management and is growing right 
along.. The insurance saved loss or 
embarrassment in two estates. The 
president of one of our largest national 
banks said recently: “The success or 
failure of business enterprises depends 
so largely upon the management that 
from our standpoint we are always glad 
to know that concerns carry insurance 


on the men upon whom rests the re- 
sponsibility of management.” 
7 - . 
The Mutual Life, in 
How New  “Points,’”’ describes for 
Civil Relief agents how the new 
Act Works’ Soldiers’ and _ Sailors’ 


Relief Act (enacted in 
March) operates. Under this act the 
Government makes it. possible for all 
those in the active military service of 
the country to waive during the con- 
tinuance of such service and for one 
year thereafter, the payment of pre- 
miums on insurance up to $5,000 in 
amount. This applies only to insur- 
ance carried with private companies, 
thereby excluding Government insur- 
ance, and on which at least one pre- 
mium had been paid prior to September 
1, 1917. Relief is denied if the pre- 
miums on such policies have been in 
arrears for more than one year at the 
time of making the application. 


Persons who may apply for such re- 
lief include officers and enlisted men of 
the Regular Army, Regular Army Re- 
serve, Officers’ Reserve Corps, Enlisted 
Reserve Corps, National Guard or Na- 
tional Guard Reserve, recognized by 
the Militia Bureau of the War Depart- 
ment; (2) all officers and men of the 
National Army; (3) all officers and en- 
listed men of the Navy, Marine Corps, 
Coast Guard, Naval Militia, Naval Re- 
serve Force, Marine Corps Reserve, or 
National Naval Volunteers, recognized 








Seventy-Five Years Ago 


On the first of February, 1843, The Mutual Life of New 
York issued the first mathematical reserve policy ever 

















Metropolitan Life Insurance Company 
Home Office Building 





METROPOLITAN LIFE 


Insurance Company 


(Incorporated by the State of New York) 


It is first in the world in amount of 
insurance in force. . . .$3,936,181,898 
It is greater than any other com ny 
in America in the anny 
policies ' Abons 
It stood first in the ‘weeld in amount 
of insurance placed in 1917 
cis de Ree eee ares $791,060,002 
It stood first in the world in gain 
in insurance in force in 1917 
ocbaeianee coo ccccccc oc phen tae DOL 
It stood first in the world in gain in 
income in 1917...... $40,648,595.67 


WAR SAVINGS STAMPS 


The Company, through its more 
than 15,000 agents, has undertaken 
to sell in 1918 $65,000,000 worth of 
War Savings Certificates and Stamps, 
making an allotment to every agent. 


JOHN R. HEGEMAN, President 




















by the Navy Department; (4) all offi- 
cers of the Public Health Service de- 
tailed.for duty with the Army or Navy; 
(5) any of the personnel of the Light- 
house Service and Coast and Geodetic 
Survey transferred to the service and 
jurisdiction of the War or Navy Depart- 
ments; (6) members of the Nurse 
Corps; Army field clerks and employes 
on duty with the military. forces de- 
tailed for service abroad, and members 
of any other body who may heretofofe, 
or may hereafter, become part of the 
military or naval forces of the United 
States. 

The Government guarantees the pay- 
ment to the insurance company of the 
premiums, and the insured has one 
year after the termination of his ser- 
vice to repay the back premiums, with 
interest. If not paid within that time, 
the insurance lapses and the Govern- 
ment repays itself out of the cash sur- 
render value, if any. If the insured 
carries more than $5,000, he may des- 
ignate the company or companies in 
which he wishes the Government to 
continue the particular $5,000 of insur- 
ance. 

In addition to policies on which the 








written by an American company. 


Having completed its 75th fiscal year on the 31st of 
December, 1917, the Company enters upon the new year 
with a justifiable pride in its impregnable strength, its un- 
surpassed policy contracts, its generous dividends, and its 
great body of well-satisfied policyholders. 


THE OLDEST COMPANY IN AMERICA 
IS THE COMPANY FOR YOU. 


For terms to producing agents address 


The Mutual Life Insurance Company 
of New York 


34 NASSAU STREET, 


PR SCR ~ 


NEW YORK CITY 


premiums have been due and unpaid 
for one year at the time of making 
application, relief will be refused if 
there is an outstanding policy loan or 
other indebtedness equal to or greater 
than 50 per cent of the cash surrender 
value of the policy, or if the policy 
calls for the payment to the company 
o* an extra premium or premiums for 
military service. 


In the event of the death of the :in- 
sured while the Government is still 
paying the premiums, the amount. of 
the premiums advanced by ‘the’ :Gov- 
ernment, with interest, will be deducted 
from the proceeds of the policy. 

“We wish to make it clear to :all 
agents of the Company that the Mutual 
Life does not undertake to- supply the 
necessary blanks to those of its policy- 
holders who wish to avail themselves 
of the benefits of the Act,” says 
“Points.” “These must .be secured by 
the insured from ‘the Insurance Sec- 
tion, Bureau of War Risk Insurance, 
Treasury Department, ‘Washington, D. 
C. One application, properly filled in, 
is then to be filed, by the insured with 
the Company, and the second \blank 
is to filed with the Government. 

“In the meantime we: suggest tosall 
agents that they advise interestéd;-pol- 
icyholders not under any circumstances 
to withhold premium . payments © until 
such time as they have been advised 
by the Government that their applica- 
tions have been favorably acted upon. 
to proceed differently might result 
in the lapse of their insurance under 
the usual rules of the Company.” 





WITH TRAVELERS HERE 


A. J. Frith, assistant superintendent 
of agents of the Travelers, will shortly 
devote his entire time, as a home of- 
fice executive, to the further develop- 
ment of the Company’s life and acci- 
dent business in New York City and 
vicinity. Mr. Frith will co-operate with 
Karl F. Holmes, who has done splendid 
work for the Company. The New York 
City life business in a decade has 
grown from a small volume to over 
$30,000,000. The Travelers is now one 
of the three leading life companies in 
New York City in paid business and 
its gain in the metropolitan district in 


new life insurance in 1917 over the 
preceding year was more than $5, 
000,000. 





The California, Oklahoma and Texas 
insurance departments are engaged in 
a regular routine examination of the 
California State Life of Sacramento. 
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CLAIM AGENT BILL 





How War Risk Bureau’s Measure Has 
Been Amended—Awaits Presi- 
dent’s Signature 





Washington, D. C.—With its passage 
by the Senate, the bill to regulate the 
compensation of claim agents and at- 
torneys employed by the public in con- 
nection with the filing and prosecution 
of claims against the War Risk Insur- 
ance Bureau for insurance, allotments, 
etc., the measure now requires only the 
signature of the President to become a 
law. 

Section 13 of the act has been changed 
by this bill, and now will read as fol- 
lows: 


Sec. 13. That the director, subject to the 
general direction of the Secretary of the Treas- 
ury, shall administer, execute, and enforce the 
provisions of this Act, and for that purpose 
have full power and authority to make rules 
and regulations, not inconsistent with the pro- 
visions of this Act, necessary or appropriate 
to carry out its purposes, and shall decide all 
questions arising under the Act, except as 
otherwise provided in section five. Wherever 
under any provision or provisions of the Act 
regulations are directed or authorized to be 
made, such regulations, unless the context 
otherwise requires, shall or may be made by 
the director, subject to the general direction 
of the Secretary of the Treasury. The director 
shall adopt reasonable and proper rules to gov- 
ern the procedure of the divisions and to 
regulate and provide for the nature and ex- 
tent of the proofs and evidence and the method 
of taking and furnishing the same in order 
to establish the right to benefits of allow- 
ance, allotment, compensation, or insurance 
provided for in this Act, the forms of ap 
plication of those claiming to be entitled to 
such benefits, the methods of making investiga- 
tions and medical examinations, and the man- 
ner and form of adjudications and awards: 
Provided, however, That payment to any at 
torney or agent for such assistance as may 
be required in the preparation and execution 
of the necessary papers shall not exceed $3 in 
any one case: And provided further, That 
no claim agent or attorney shall be recog 


nized in the presentation or adjudication of 


claims under articles two, three, and four, 
except that in the event of disagreement as 
to a claim under the contract of insurance 


between the bureau and any beneficiary or 
beneficiaries thereunder an action on the claim 
may be brought against the United States in 
the district court of the United States in 
and for the district in which such beneficiaries 
or any one of them resides, and that whenever 
ivdgment shall be rendered in an _ action 
brought pursuant to this provision the court. 
as part of its judgment, shall determine and 
allow such reasonable attorney’s fees, not to 
exceed five per centum of the amount re- 
covered, to be paid by the claimant in be- 
half of whom such proceedings were instituted 
to his attorney, said fee to he paid out of 
the payments to be made to the beneficiary 
under the judgment rendered at a rate not 
exceeding one-tenth of each of such payments 
until paid, 

Any person who shall, directly or indirectly, 
solicit, contract for, charge, or receive, or who 
shall attempt to solicit, contract for, charge, 
or receive any fee or compensation, except as 
herein provided, shall be guilty of a misde- 
meanor, and for each and every offense shall 
be punishable by a fine of not more than $500 
or by imprisonment at hard labor for not more 
than two years, or by both such fine and 
imprisonment. 


COLLECTS TAX ON FULL ESTATE 

That inheritance taxes collected by 
the Federal Government cannot be de- 
ducted from the value of the estate in 
computing the California State inheri- 
tance tax was the ruling of Superior 
Judge Benjamin K. Knight of Santa 
Cruz in a case against the estate of 
Mrs. Wilhelmina Billing. The decision 
is regarded as important by attorneys 
for the State inheritance tax depart- 


ment, although the sum involved is 
Small. 

OVER $10,000,000 ASSETS 
The five fraternal societies having 


more than $10,000,000 capital are: 
Independent Order of For- 


| SERRE PE: $50,765,001 
Woodmen of the World..... 37,015,322 
I a 22,967,840 


Modern Woodmen of America 16,438,784 
Knights of Pythias 9,712,417 


bs BALL PLAYER AN AGENT 

_ The Standard,” of Boston, says that 
Fred Tenney; for years the leading first 
baseman in the country, is selling in- 
surance for the Equitable. 


“ESTATE” AS BENEFICIARY 





Objections to This Outlined for Agents 
of Northwestern National 
Life 





What is the objection to naming an 
“estate” as the beneficiary of a policy? 
This is a question often asked of gen- 
eral agents. The objections are out- 
lined by a representative of the North- 
western National Life in a statement 
to agents as follows: 

“In requesting that a policy of life in- 
surance be made payable to the ‘estate’ 
of the insured, the following facts 
should be considered, which may or 
may not constitute objections to mak- 
ing a policy so payable according to 
the circumstances of the insured. First, 
it must be remembered that before an 
insurance company can make settlement 
on a policy payable to insured’s execu- 
tors, administrators or assigns (his es- 
tate), a legal representative must be ap- 
pointed by the proper court and a duly 
certified copy of the order appointing 
such representative must be furnished 
to the company in addition to the usual 
proofs. This, of course, would involve 
some delay and an expense of at least 
$15 to $20. If the affairs of the de- 
ceased are left in such shape that a 
legal representative must be appointed 
in any event, this would not be an ob 
jection. But if, as it happens in many 
cases, the policy is the only property 
‘eft by the deceased and the money is 
intended for the benefit of the wife or 
family, this delay and expense could be 
avoided by making the policy payable 
directly to the wife or other member 
of the family. It should also be remem- 
bered that if the policy is payable to 
the estate. the proceeds thereof would 
in some States be subject to payment 
of the debts of the deceased. In the 
absence of a will, the balance would 
be distributed according to the laws of 
the State wherein the deceased resided 
at the time of his death. Secondly, if 
the policy is made payable to the estate 
of the insured, the proceeds would be 
subject to State and Federal inheritance 
taxes and war tax. Lastly, if a _pol- 
icy is payable to the estate of the in- 
sured, he would in some States be com- 
pelled to list same among his assets 
in case of bankruptcy or pay the cash 
surrender value thereof to the trustee. 
If, however, a policy is payable to a 
specific individual as irrevocable bene- 
ficiary, the policy would be exempt.” 


WAIVER OF PREMIUM 


How Does it Affect Dividends—-Mutual 
Life Answers an Agent’s 
Question 





In the new question box of “Points,” 
published by the Mutual Life, the fol 
lowing query came from an agent: 

“What dividends are paid, if any, by 
the Company on policies on which the 
p:emiums have ‘been waived in accord- 
ance with the waiver of premium or dis- 
ability provision?” 

The Company answers as follows? 

When a policy is thus continued 

in force it is treated virtually as a 
paid-up policy and the dividend 
will consist of the gain from excess 
interest on the initial reserve. It 
differs from a paid-up policy in this 
respect; while the insured himself 
pays no premium, the Company 
necessarily puts up the net pre- 
mium at the beginning of the year, 
so that the initial reserve would 
be the same as if the insured him- 
self had paid the premium, and will 
consist of the terminal reserve of 
the previous year plus the net pre- 
mium. The gain from excess inter- 
est will, of course, be 1.4 per cent. 
of such initial reserve, and that whl 
constitute the dividend. 
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WORTH KNOWING 


Suppose that you are insured in the United Life and Accident ‘Insur- 
ance Company of New Hampshire for $5,000 under the Company’s Triple 
Indemnity Plan, what does your Policy guarantee to do? 


ANSWER: 


FIRST, it guarantees that in case of death from any cause, $5,000, the face of 
the Foch, will be paid. 

SECOND, that in case of death from any AOCIDENT, $10,000, or DOUBLE. the 
face of the Policy, will be pajd. 

THIRD, that in case of death from certain SPECIFIED accident, $1500 
or THREE TIMES the face of the Policy, will be paid. 

BUT THIS IS NOT ALL. The Accident Disabiljty Endorsement FUR’ 
guarantees that in case of total disability as a result of accidental injury, the 
pear will pay direct to YOU at the rate of $50 PER WEEK during such disability, 
ut not to exceed 52 weeks, after which the weekly indemnity wjll be at the rate 
of $25 PER WEEK throughout the pevied of disability. Can insurance do MORE? d 
why should any man be satisfied with a policy that would do less? The cost is low. 

Agents wanted in Maine, New Hampshire, Vermont, Connecticut, Pennsylvania, 
North Carolina, South Carolina, Tennessee, Georgja, Delaware, Maryland, Mississippi, 
Kansas, Missouri. An opportunity for Life Insurance Salesmen of ability. Address: 


United Life and Accident Insurance Co. 


Home Office, United Life Building Concord, New Hampshire: 








r- 


al 





PUP UPVC UE UEUPUEVEUEUEUEUEUPUPUEUEVEUPUPUPUP UE Ue Ue uener 








aos onion aoe 


SSIS SSS SN SVN SVN SVAN SVAN SV IA VIVA Ved ea 1 
Uc 


Vet be 


REAL SATISFACTION 


Working. with William N. Compton and the John 
Hancock Mutual Life Insurance Company in New 
York City forms the happiest combination imagin- 
able for the life insurance salesman. 





If you have any doubt in your mind have it dispelled 
by calling at 
220 BROADWAY 
Phone 6030 Cortlandt 
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In addition to the ordinary forms of life insurance 


THE EQUITABLE 


makes a specialty of the following: 


Insurance to protect business firms and corporations, under a corporate 
form of policy. 





Group Insurance, by which employers protect families of employes: 





A flexible contract, known as the Convertible Policy, which can be 
converted by the Insured into an Ordinary Life, Limited Payment Life, 
or Endowment Policy. 





A Bond issued without medical examination giving the investor an income 
for his declining years. 

A new policy is offered under which the insurance 
is DOUBLED if death results from ACCIDENT. 
This policy also embodies the following advantages if 
the person whose life is insured becomes totally 
and permanently disabled: 

1. Thereafter the Equitable will carry the insurance 


—The Insured will have nothing further to pay. 


2. The Equitable will pay the Insured an annual income 
for life equal to one-tenth of the face of the policy. 


3. Upon the death of the Insured the full amount of the 
insurance will be paid to the Beneficiary (or double the 
amount if death is due to accident) without deduction on 
account of the income paid to the Insured while living. 


(See the policy for conditions and details.) 
For Agency Openings Address 


WILLIAM E. TAYLOR, 


Superintendent of Agencies 


THE EQUITABLE 


LIFE ASSURANCE SOCIETY OF THE U. &. 
120 BROADWAY, NEW YORE 
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THE EASTERN 
UNDERWRITER 


This newspaper is owned and is pub- 
lished every Friday by The Eastern 
Underwriter Company, a New York cor- 
poration, office and place of business 
105 William Street, New York City. 
Clarence Axman, President; W. L. Had- 
ley, Secretary; R. W. Swayne, Assistant 





Secretary. The address of the officers is 
the office of this newspaper. Telephone 
2497 John. 


Subscription Price $3.00 a year. Single 
copies, 25 cents. 


Entered as second-class matter Janu- 
ary 4, 1907, at the Post Office of New 
York, N. Y., under the act of Congress 
of March 3, 1879. 








A COMMISSIONER WITH BRAINS 
AND GRIT 

John B. Sanborn has not been 
missioner of insurance in Minnesota a 
year yet, but he has been on the job 
long enough to demonstrate that he is 
a picturesque, common-sense individual, 
who has quickly grasped insurance 
problems, especially those of fire insur- 
ance. He issues with profit to the State 
a little bulletin in which he sums up 
his impressions of things, and which 
are always exceedingly readable. Oc- 
casionally, a hornet’s nest is struck, 
which is what happened when he dis- 
covered what large fire insurance loss 
ratios there are in the larger cities of 
Minnesota. Here are a few of them: 
Minneapolis, 101.3 per cent.; St. Paul, 
82 per gent.; Duluth, 73.4 per cent. 


com 


Having an analytical mind—he'’s a 
lawyer—Commissioner Sanborn 
satisfied with merely acquainting him- 
self with dry data, but wondered if the 
situation could not be improved. He 
did not think it right that the fire com- 
panies should pay out $1.41 for every 
dollar received in Minneapolis; $1.22 
for every dollar received in St. Paul. 
(These are his figures obtained by add- 
ing loss and expense figures payments.) 
Accordingly, he wrote to public officials 
in each of thé cities, saying that he re- 
garded the loss ratios as unsatisfactory, 
and asking these officials to what ex- 
tent an inspection system by fire de- 
partments had been developed and what 
improvements were contemplated dur- 
ing the year. 

It was right here that the commis- 
sioner received a shock. Without ex- 
ception the officials wrote to him and in- 
timated that the inquiry was none of 
his businéss. They seemed to feel that 
there had been a personal reflection 
upon them, a criticism of their efficiency. 
The commissioner comes right back at 
these officials, explaining that he did 
not write the letters to “butt in,” but 
he thought public sentiment could be 
aroused and the co-operation of peo- 
ple in their communities secured for 
the purpose of reducing the fire waste. 
They could not deny that it should be 
reduced. It is quite remarkable how 
sensitive some people are, and, when 


wasn’t 


they are public officials, how supersen- 
sitive they are. 

If the companies were paying 
their losses there would be a howl that 
the commissioner was neglecting his re- 
sponsibility to the public. Why should 
not the commissioner care just as much 
for the interests of the companies 
which he licenses, by keeping them 
from paying unnecessary losses? 


not 


DEPENDING UPON “THE STATE” 

FOR INSURANCE 
was expected, the Nova Scotia 
Accident Fund could not stand 
under the Halifax disaster and it is 
announced that the Dominion Govern- 
ment has been asked to help out. Ac- 
cording to P. Tecumseh Sherman, form- 
er Commissioner of Labor in this State, 
the Fund is insolvent. Under the sys- 
tem of commercial insurance a disaster 
such as that in Halifax is widely dis- 
tributed. When the loss is concentrated 
on a single carrier disaster frequently 
follows. 

The experience of the Nova Scotia 
State Accident Fund should be kept in 
mind by students of, patrons of and op- 
ponents of the State: funds everywhere. 
They should never be judged by their 
early experiences. A dividend more or 
less—a slash in the rate—do not count 
in the face of a catastrophe. 


As 
State 


BROKERS’ ASSOCIATION NOT 
CONSULTED 

It seems that the Local Brokers’ As- 
sociation, the most important of its kind 
in the country, was not consulted in 
the recent conference between the Gov 
ernment representatives, the compensa 
tion bureau, companies and agents, re- 
garding compensation acquisition cost. 
In view of the cut in the brokerage 
commissions it is unfortunate that their 
side was not presented before action 
was taken. 


TO WED McADOO’S DAUGHTER 
Announcement of Engagement of Clay- 
ton Platt, Jr., Son of Fire 
Insurance Official 

Philadelphia papers announce the en- 
gagement of Mrs. Harriet McAdoo Mar- 
tin, daughter of the Secretary of the 
Treasury, to Clayton Platt, Jr., son of 
the vice-president of the Insurahce 
Company of North America, and Mrs. 
Platt. Mrs. Martin’s first husband wag 
Charles Taber Martin, of Los Angeles, 
who died in 1915 at the McAdoo home 
in Washington while Mrs. Martin was 
in Los Angeles. Little Miss Nona Mc- 
Adoo Martin, daughter of the bride-to- 
be, unveiled the Liberty statue in 
South Broad Street, Philadelphia, when 
the Third Liberty Loan campaign was 
formally opened by the address of her 
grandfather. 





TROUBLE AHEAD? 





The Eastern Underwriter un- 
derstands that Judge Hughes 
has given an opinion that the 
New York Law just passed, 
which permits mutual life in- 
surance companies to give to 


TT 


charitable institutions, meets — 
with his  indorsement. This = 
opens the way for endless com- = 
plications. E 

— 























THE HUMAN SIDE OF INSURANCE 











GEORGE J. 


DELMEGE 


George J. Delmege, president of the 
Central National of Des Moines, Ia., 
which is entered in some of the EKast- 
ern States, was born on a farm and 


educated at Simpson College, Indianola, 
Ia. He purchased a newspaper at 
Corning, Iowa, during the Garfield and 
Hancock campaign of 1880. The busi- 
ness not being to his liking, he sold 
the plant immediately after the elec- 
tion. He then engaged in the life in- 
surance business at Creston, Iowa, as 
district agent. He was soon promoted 
t» the State agency for Nebraska. 
While in the life insurance business, 
Mr. Delmege was highly successful as 
a personal writer of business and in 
securing successful agents. He has the 
record, while in the life insurance busi- 
ness, of having written more than a 
half million of business in six months, 
which was a very large business to 
write in the Western field in those 
days. In 1884 Mr. Delmege engaged in 
fire insurance, doing adjusting and 
special agency work in Iowa and 
Nebraska. In 1889 he organized the 
Anchor Fire Insurance Company at 
Creston, Iowa, which was moved to Des 
Moines in 1895. Mr. Delmege sold his 
interest in the Anchor in 1900 and im- 
mediately organized the Century Fire 
Insurance Company, which had a phe- 
nomenal success. Mr. Delmege, upon 
his return from college, was elected 
Superintendent of Schools of Union 
County, Iowa. Was president of the 
Anchor and Century Insurance Com- 
panies and is now president and direc- 
tor. of the Central National Fire Insur- 
ance Company. His interests are most- 
ly in lands. The Central National has 
a net surplus of $352,347 and total 
assets of $883,735. 
* ok * 

John M. Justice is in point of service 
one of the oldest agents of the Penn 
Mutual, having been associated with 
the home office agency since 1888. Pre- 
viously he was a teacher in a business 
ccllege and he taught so well that he 
naturally graduated into teaching life 
insurance to laymen. Here is a stu- 
dent of human effort in all directions; 
nothing that is human jis foreign to him, 
for he is prompted in this by broad 
human sympathies. He is quite natur- 
ally therefore a very successful per- 


sonal producer. Mr. Justice is the 
leading amateur photographer of Phila- 
delphia and has probably the finest 
collection of storm photos in the coun- 
try. Sometimes he lectures on the sub- 
ject, and just now he is writing a book 
dealing with the photography of light- 
ning—his specialty. Mr. Justice is a 
living refutation of the foolish theory 
that a hobby interferes with business. 
a aa + 


Third Vice-President William J. Gra- 
ham, of the Equitable Life Assurance 
Scciety, will return the latter part of 
this month from a trip that is extending 
as far as the Pacific Coast. 

oo * * 

Dr. E. K. Root, of Hartford, medical 
director of the Aetna Life Insurance 
Co., was elected president of the Con- 
necticut State Medical Society at the 
1z6th annual meeting of that organiza- 
tion last week. 

* * bd 


Lieut. Gen. Sir Arthur Currie, K. C. 
M. G., commander-in-chief of the Can- 
adian forces in France, was formerly 
manager of a life insurance company 
for the Province of British Columbia, 
having headquarters in Vancouver. 

* ca * 


Dr. Frank A. Will, assistant medical 
director for the Bankers’ Life, of Iowa, 
has received his commission as lieuten- 
ant in the medical reserve corps and 
has gone to Washington to enter the 
United States Army medical school 
there. 

1 ak * 


W. F. Gephart, professor of econom- 
ics, Washington University, St. 
has prepared a study on “The Effects 
of the War Upon Life Insurance” for 
the Trustees of the Carnegie Endow- 
ment. In the course of his observations 
he says: “Insurance simply distributes 
what is already in existence. It takes 
from the many to give to the few. In- 
surance itself is an economic and social 
burden. It is one of the costs of human 
society. It is to be valued only because 
it lessens certain other costs of bur- 
dens which society by its very organi- 
zation must bear. Insurance, viewed 
as a mathematical process, is always 
one of subtraction, and not of addition. 
It is always of this character for so- 
ciety and ought to be such for the in- 
dividual who receives the benefit of the 
insurance. The life still lived, the 
property not burned, the body not in- 
jured by accident, the surety bond not 
paid—each should be valued more high- 
ly than any sum paid to the insured or 
his beneficiary. Insurance is thus the 
most social of institutions, and its uses 
az a social and economic agency have 
scarcely yet been realized. Its social 
advantages are as constructive as those 
of war are destructive. As the peoples 
of the nations have been brought into 
cleser relation, their interdependence 
has greatly increased and hence any 
such destructive agency as war has 
much more serious and permanent evil 
etfects on society. Its influences ram- 
ify throughout the social body. It is 
not, therefore, surprising that there is 
an increasing tendency to use a con- 
structive agency—insurance—as broad 
in its scope and influence, as is the 
destructive agency which it seeks to 
combat—war. Not the least of the al- 
ready apparent evil results of the great 
war is the effect which it is having on 
the development in the use of the in- 
surance principle.” 

* * * 


Mrs. Walter C. Faxon, wife of Vice- 
President Faxon, of the Aetna Life, is 
chairman of the Comforts Committee 
ot the Admiral Bunce section of the 
Navy League of the United States. 


Louis, 





1918 


oOm 





NY CER 


May 17, 1918 


THE EASTERN 


UNDERWRITER 11 








FIRE INSURANCE DEPARTMENT 





lll 


Tells Girls What 
Co-Insurance Means 


—_—_ 


PERFECTLY. SIMPLE,-SAYS. ROBB 


Explains it on Blackboard—Should Be 
No Non-Co-Insurance 
Rate 








In discussing “The Co-Insurance 
Clause” to sixty members of the Wo- 
men’s Auxiliary of the Insurance So- 
ciety of New York, Willis O. Robb, 
manager of the New York Fire Insur- 
ance Exchange, said this week that for 
some unknown reason the co-insurance 
clause and its interpretation has been 
erected into the dignity of a mystery, 
and many people even abandon the ef- 
fort to understand its workings with- 
out a fair try-out. , 

“As a matter of fact,” he continued, 
“it is simplicity itself, and any of you 
who will watch me make a few figures 
on the blackboard for the next ten or 
fifteen minutes ought to be so confident 
of your mastery of this subject that if 
suddenly awakened out of a deep sleep 
in the middle of the night and given a 
hypothetical case for the application of 
the rule, you could not possibly go 
wrong.” 

Mr. Robb then walked to the black- 
board and used for illustration some 
carefully prepared examples taken from 
the Third Edition of “Richards on In- 
surance” where they appear in an ap- 
pendix at the end of the volume. 

“The way I happen to know that they 
are there,” he said, “is that IT put them 
there myself at Mr. Richards’ request 
some years ago.” 

It all seemed perfectly simple to the 
women present as Mr. Robb explained it 
No Reason to Shy at Word “Co-In- 

surance” 

In the course of his remarks Mr. 
Robb said: 

“All the expert. legislative, judicial 
and commercial inquirers into the sub- 
ject have with one accord approved of 
the use of the co-insurance clause as an 
essential factor in the equitable dis- 
tribution of the fire tax and the equal 
protection of the public. There are, to 
be sure, some laws still in force in 
various States that assume that the co- 
insurance clause is at least a special 
advantage to the underwriter, and, 
therefore, requires its presence in the 
policy to be very specifically brought to 
the attention of the assured as well as 
the exact amount of difference in rate 
charged because of its presence. This 
is all fundamentally quite sound. As 
a matter of fact, there ought never to 
be available any non-co-insurance rate 


Commission Question 
Assuming Importance 





AUTOMOBILE MEETING -MA¥- 23 





Questions to Be Considered Will Bring 
Large Delegation to New York 
Gathering 


There is to be a joint meeting of 
the interim executive committee of the 
National Automobilé Underwriters’ Con- 
ference, and the executive committee of 
the Eastern Conference today, Friday, 
to discuss the Philadelphia situation. 
Some companies are becoming restive 
over the conditions there. A resolution 
will be offered which will put the Phil- 
adelphia situation up to the national 
delegates for some definite action which 
will be binding. 

Philadelphia is practically open terri- 
tory now, there being no commission 
rule there. A committee has been ap- 
pointed to make a report on the whole 
agency Situation throughout the country 
and if possible draft a rule which will 
be acceptable. This report is expected 
in time for the quarterly meeting of 
the National Conference May 23. The 
committee is composed of Messrs. Bulk- 
ley, of the Springfield F. & M.; Clough, 
o: the Aetna, and Whitman, of the 
Phoenix of Hartford. This committee 
may be increased by adding a Western 
man, a marine man and another Kast- 
ern representative. 

The meeting to-day is largely for the 
purpose of arranging for the May 23 
meeting which will be largely attended. 
Four delegates will be on hand from 
the Pacific Coast where the collision 
subject has developed a lively interest 

It has been agreed to defer action on 
the Baltimore situation until after the 
meeting May 235. 

STOP WRITING SALOONS 

A number of companies have can- 
celed lines on ‘loons in Gloversville, 
=: Ss 
whatever. The existence of such rates 
in certain parts of the country is mere- 
ly a concession to a form of prejudice 
that education ought long since to have 
got rid of. Even the word ‘co-insur- 
ance’ has been avoided as much as pos- 
sible in practice in many underwriting 
associations. Here in New York we call 
our co-insurance clause an average 
clause. In New England it is known 
as the Reduced Rate Contribution 
Clause. As a matter of fact, it should 
always and everywhere be called the 
co-insurance clause, regardless of any 
surviving prejudice against that term 
and the practice it stands for.” 








NIAGARA 


Fire Insurance Company 
ESTABLISHED 1850 


123 William Street, NEW YORK 














THE AUTOMOBILE 
INSURANCE COMPANY 


OF HARTFORD, CONN. 
MORGAN G. BULKELEY, President 


CASH CAPITAL 


$2,000,000.00 


ASSETS 


$7,266,538.81 


LIABILITIES, EXCEPT CAPITAL 


$3,086,345.45 


SURPLUS TO POLICYHOLDERS 


$4,180,193.36 


LINES WRITTEN 














FIRE MARINE WAR RISK 

TORNADO WIND STORM MAIL PACKAGE 

RENTS LIGHTNING TOURIST BAGGAGE 
PROFITS EXPLOSION SPRINKLER LEAKAGE 
HULLS COMMISSIONS USE AND OCCUPANCY 
CARGOES AUTOMOBILES INLAND MARINE 
FLOATERS LEASEHOLD INLAND TRANSPORTATION 


REGISTERED MAIL 


Affiliated with 
ETNA LIFE INSURANCE CO. 
AETNA CASUALTY & SURETY CO. 
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THE 
WILLIAM H. KENZEL CO. 
FIRE INSURANCE AGENT 


Representing at 79-83 William St., New York 


FRANKLIN FIRE INSURANCE CO. OF PHILADELPHIA, PA. 
EQUITABLE FIRE & MARINE INS. CO. OF PROVIDENCE, R. I. 
GRANITE STATE FIRE INS. CO. OF PORTSMOUTH, N. H. 
COMMERCE INSURANCE COMPANY OF ALBANY, N. Y. 
IMPERIAL ASSURANCE COMPANY OF NEW YORK 
HUMBOLDT FIRE INSURANCE CO. OF PITTSBURGH, PA. 
ALLEGHENY FIRE UNDERWRITERS OF PITTSBURGH, PA. 
CALEDONIAN-AMERICAN INSURANCE CO. OF NEW YORK 


Representing at 154 Montague St., Brooklyn 


LONDON ASSURANCE CORPORATION OF LONDON, ENGLAND 
NORWICH UNION FIRE INSURANCE SOCIETY, LTD., OF ENGLAND 
GRANITE STATE FIRE INS. CO. OF PORTSMOUTH, N. H. 
COMMERCE INSURANCE COMPANY OF ALBANY, N. Y. 
MECHANICS INSURANCE COMPANY OF PHILADELPHIA, PA. 
PENNSYLVANIA FIRE INS. CO. (Suburban) 



















CITY 
INSURANCE 
COMPANY 


Pittsburgh, Pa. 
Inc, 1870 


BRANCH 
FIRE INS. CO. 


Sunbury, Pa. 
Inc, 1911 


$357,318.58 
54,256.92 
200,000.00 
96,379.07 


63,479.83 


OPERATING ON A CONSERVATIVE BASIS IN A LIMITED 
TERRITORY UNDER AN EXPERIENCED MANAGEMENT 
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Hoagland Answers 
Sprinkler Critic 





ATTESTS SPRINKLER EFFICIENCY 


Doesn’t Think Human Equation in 
Europe Different From That 
Found Here 


In a recent issue of The Eastern Un- 
derwriter the manager of a foreign 
company made the observation that the 
bulk of the losses on stock in the 
United States is from water damage re- 
sulting from sprinkler equipment oper- 
ation. This has led Ira G. Hoagland, 
fire prevention engineer, to write to The 
Hastern Underwriter saying that from 
the alien point of view this seems to be 
an argument against sprinklers, but to 
Mr. Hoagland it indicates the high state 
to which sprinkler efficiency has at- 
attained. 

Continuing he said: 

“Evidently, if the water damage ex- 
ceeds the fire damage it shows that the 
water masters the fire, which is, when 
all is said and done, the specific func- 
tion of the sprinkler. For the Amer- 
ican imagination it is not difficult to 
conceive how much greater the damage 
by both fire and water would be if we, 
like Europe, ‘had very few sprinklered 
risks.’ To cite a case in point, recently 
in Newark, N. J., a fire in a factory 
was extinguished by the sprinkler sys- 
tem. About 500 gallons of water were 
discharged. In controlling a fire in the 
same building before sprinklers were 
installed the fire department deluged 
the building with over 3,000,000 gallons 
of water. 

Cites Bush Terminal Record 

“But, of course, as the foreign man- 
ager remarks, in Europe they ‘depend 
more on the human equation to detect 
the fire and extinguish it intelligently.’ 
In the good old days, before the time 
of automatic sprinklers, we did this, 
too; we had to. An illustration of how 
the scheme worked may, be found in 
the annals of the Bush Terminal prop- 
erties, just now so prominently in the 
public eye as the war base selected by 
the Government for storage and ware- 
house purposes: 

July 1, 1899, Storehouse No. 1, 
containing 11,000 bales of cotton, 
burned. The fire department fought 
this fire from July 1 to August 8 
—388 days. 

October 13, 1899, Storehouse No. 

8, at the foot’ of 42d Street, burned; 
loss, $300,000. Four alarms were 
turned infor this fire and 12 en- 
gines, 4 hook-and-ladder and 1 wa- 
ter-tower companies and four fire- 
boats responded and participated in 
the action against the fire. The 
fire lasted seven hours and twenty- 
five streams of water were used. 
“Unfortunately, history does: not tell 
us just how many gallons. of water 
were used in extinguishing these fires, 
but’ undoubtedly’ the water damage 
must have been worthy of consideration, 
possibly even a trifle more considerable 
in these two fires than in the entire 
list of 130 fires in terminal properties 
since the installation of sprinklers, near- 
ly twelve years ago. In these 130 fires. 
all successfully’ controlled by the auto- 
matic (but, alas, unintelligent!) sprink- 
lers, the average number of heads open- 
ing* was six, while in 48 cases only one 
head operated. 


The Massey-Harris Plant 


“This American feeling of confidence 
in automatic sprinkler protection ap- 
pears to extend over the border into 
Canada to judge by the reason Chief 
James Corbett assigns for being ‘a 
sprinkler’ man down to the ground,’ 
Chief Corbett bases his advocacy upon 
the*fact that he has ‘charge of the fire 
protection of avery. large. manufactur- 


ing plant (the Massey-Harris Co., To- 
ronto, Ont.), which is 100 per cent. 
sprinklered. Our loss in twenty-nine 
years has been under $500 owing very 
largely to good sprinkler equipment.’ 
What a tremendous opportunity for wa- 
ter damage this figure would permit! 

“The foreign manager does not believe 
that any reduction in rates should be 
granted for automatic sprinkler protec- 
tion. How can he reconcile this con- 
tention with the experience of an Am- 
erican fire insurance company, whose 
business is now confined to sprinklered 
risks, which shows an increase of 19,- 
000 per cent. in sixty-seven years and 
a decrease in loss ratio of 85 per cent.? 

“While it may be so that the conges- 
tion in Purope is much greater, as the 
foreign manager says, that doesn’t 
make the conflagration peril more acute 
than it is here where there are much 
greater values to burn in one place than 
there ever have been in Europe. 

“We don’t see how the human equa- 
tion can be depended upon to detect and 
extinguish fires intelligently any more 
in Europe than in this country. Of 
course, it may be that there is more 
effective co-ordination of the foreign in- 
telligence in the respect of the discovery 
and control of fire than in this country, 
but we doubt it.” 


es 


SUE SIXTEEN COMPANIES 


C. H. Dresser & Son, Inc., of Hart- 
ford, have entered suit against sixteen 
insurance companies which had fire in- 
surance policies on the plant of the 
Cairns Woodworking Company, of East 
Hartford, which was burned on April 
26, 1917. ‘The principal question at 
issue is as to whether or not the 
insurance was authorized. The com- 
panies sued are: The Allemannia, Brit- 
ish-America, ‘Concordia, Continental, 
Fidelity-Phenix, Firemen’s, New Bruns- 
wick, Niagara, North River, People’s 
National, Royal, Scottish Union & Na- 
tional, United States Fire, Westchester 
and L. & L. & G. 


FRED A LITTLE PEEVED 

“Quite recently we prepared to send 
out new rate sheets for gas and elec- 
tric cars and trucks. At the last min- 
ute there were changes made by the 
Southern Automobile Conference so we 
have had to put in an order for the 
newer and last sheets and hope to send 
them out shortly,” says F. C. Calkins, 
general agent of the Hanover and St. 
Paul F. & M., at Jacksonville, Fla. 
“Have patience.” 


STATE DEPARTMENT 


LDT FIRE OF PA. 
L FIRE OF N. H. 


HUMB 


CAPIT 


PERCY); B. DUTTON, Manager, ROCHESTER | 


TEUTONIA FIRE OF PA. 
GEORGIA HOME OF GA. 











SCHAEFER & SHEVLIN 


100 William Street 


GENERAL AGENTS 


New York, N, Y. 


FIRE and AUTOMOBILE INSURANCE 


Excellent Facilities for Handling Suburban Business 


Phone: John: 2312 











WALTER F. 


95 William St. 
New York 


ERRICKSO 


38-40 Clinton St. 
Newark, Ni J. 


AGENT 








WILLIAM C. SCHEIDE & CO, Inc. 
HARTFORD, CONN. 


Re-Insurance in All Branches 








| National Libeety 

















INSURANCE COMPANY 
OF AMERICA 


NEW YORK 


Incorporated Under the Laws of the 
State of New York in 1859 


Statement, January 1, 1918 


Cash Capital ....... $1,000,000.00 
OS So woes aibind ne 8,209,763.64 
TARDHINIOSs 2.0 csevvcces 5,223,081.71 
Net Surplus ......... 1,986,731.93 
Surplus for Policy 

ET 4% tiie toe kas 2,986,731.93 


HEAD OFFICE 
62 WILLIAM STREET, NEW YORK 














THE HANOVER 


FIRE INSURANCE COMPANY 


Incorporated 18sa 


The real strength of an insurance com: 
pany — in + os sonservation of its man- 
agement, and the management of 

ANOVER is an absolute: assurance A 
the security of its policy. 


R. EMORY WARFIELD, Presid 
FRED. A. HUBBARD, Vice-President 
Secretary 


E. S. is 
WILLIAM MORRISON, Asst. Séc’y 
HOME OFFICE 
Hanover Bldg., 34 Pine St. 
NEW YORK 


HOWIE &-CAIN, General Agents 
Metropolitan District 
10 WILLIAM STREET, NEW YORK: 








LOGUE BROS. & CO., Inc. 


Fire—Casualty—Automobile Insurance 
Nation-Wide Facilities for Handling SURPLUS LINES 























307 FOURTH AVENUE PITTSBURGH, PA. 
Ral oadana’ Ld HILA DEL PP H’I A 
ADEQUATE ' 
PAciuiTies | CLARENCE A. KROUSE-& CO; | SATISFACTION 
LOCAL AND GENERAL AGENTS CE 
ALL LINES 325 WALNUT STREET PHILADELPHIA, PA. ALL LINES 





PENNSYLVANIA 


NEW JERSEY 








B. M. CROSTHWAITE & CO. 


Fire and Automobile Insurance Specialists 


Lines Bound Anywhere in: New York State 
105 William Street, New York City, N. Y. 


Telephones 2404-5-6-1758-1090 John 











EQUITABLE UNDERWRITERS of New York 
— FIRE and WAR RISKS 


Lines Bound Throughout United States,,Canada, Cuba and Mexico. 





Home Office: 68 William Street 
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Use. and Occupancy Form and. New Rating Method Suggested 
by Fire, Marine & Liability Brokers’ Association of New Y ork 





(Editor’s Note—The committee which compiled the subjoined comments, suggestions and form consists of E. W. Stillman, 
John A. Eckert, Alexander M. Silvey, George W. Will and R. Henry Depew. The report of the association has already been sub- 
mitted to the New York Fire Insurance Exchange for consideration.) 














We have been invited by the Rate 
Committee of the New York Fire Ex- 
change to express our views upon the 
above-mentioned subject. These confer- 
ences, we trust, will be helpful in solv- 
ing many of the problems arising daily, 
the settlement of which, in the past, has 
proved’‘rather difficult on account of the 
absence’ of co-operation. Destructive 
criticism, by itself, is never useful. We 
therefore have endeavored, upon finding 
ourselves in disagreement with you 
upon’ certain points, to offer solutions 
of our own for your consideration. This 
exchange'of ideas will result, we believe, 
in. more constructive work than could 
otherwise: be obtained. 

Discussion of Form 

The demand for Use and Occupancy 
insurance has been accelerated to a tre- 
mendous degree since the outbreak of 
the war'in 1914, and has appealed large- 
ly to prosperous manufacturers and 
merchants, on account of the opportun- 
ity it afforded them to protect their 
profits. For that reason the question 
of- moral hazard has entered very little 
into the acceptance of the average risk, 
as: comparatively few concerns have at- 
tempted to insure their profits or Use 
and Occupancy for full value, not having 
been educated up to it, as in the case 
of property insurance. In many in- 
stances: they have looked upon Use and 
Occupancy insurance as a novelty or ex- 
periment. We are mentioning this, as 
it appears. to us that in the preparation 
of your rules the consideration of the 
moral hazard received more attention 
than was justified by actual experience. 
As a result, many restrictions appear 
which, we fear, will lead to complica- 
tions in adjustment that will prove in- 
surmountable. 

As we understand that these rules 
are the result of considerable study 
given. to the subject by committees of 
the Eastern and Western Unions, we 
wish to assure you that our criticisms 
are not lightly made, but only after a 
conscientious attempt to apply your 
rules to theoretical and actual adjust- 
ments. As many conditions in the new 
form show a radical departure from 
forms: heretofore in use, we believe an 
explanation’ by your Committee, show- 
ing: the underlying reason for each 
change; would have helped immeasur- 
ably: 

Form that’ Laymen can Understand 

We are in accord with many of the 
principles which you evidently had in 
mind, but when they have been trans- 
lated ‘into the form of policy submitted, 
our Committee feels that the meaning 
has, in many instances, become so 
clouded that innumerable disputes 
would arise. It surely is your purpose, 
a8 well as ours, to prepare a form which 
will be so clear that the average lay- 
man can understand it. With this in 
mind, we‘are submitting a revised form 
for consideration. Some sections of 
your form have been accepted without 
change, and others with slight modifita- 
tions In certain instances, however, we 
have been obliged to object strongly to 
the conditions: proposed. In order to 
simplify our‘review; we have listed the 
various sections in consecutive order, 


appending to each our criticism or ap- 
proval. 

After careful consideration, the mem- 
bers of our Committee are unanimously 
of the opinion that a specific provision 
should be made in the rules for a de- 
viation from a standard form, so that 
our clients may have the fullest possi- 
ble protection. In view of the numer- 
ous ideas upon the subject and the dis- 
tinctly individual conditions which en- 
ter into the consideration of each risk, 
we do not believe that an assured should 
be compelled to accept a form which 
will not offer the proper protection. 
This matter is of vital importance, as 
there are many new plants being con- 
structed which when commencing opera- 
tions cannot compare earnings with any 
previous period. ‘These plants, how- 
ever, should not be discriminated 
against, and a broker should be free to 
arrange special forms in such cases. 
Other instances will arise requiring spe- 
cial treatment not provided by the usual 
forms, and a valued policy would, under 
some circumstances be justifiable. 


In fact, we are forced to the conclu- 
sion that a considerable portion of the 
form under discussion would not stand 
the test of expert legal @riticism, and 
if it is adopted without revision will 
lead us to the courts more often than 
eny form which has heretofore been in 
use. Our review follows: 

SECTION: 1 
Business Interruption Indemnity 
(Use and Occupancy Insurance) 
$3,650.00 On the Use and Occupancy 
OF. -accnwandodunescerden@ieksssseiviewcsda 


situated 

ee State of 

a FE er rrr 

SECTION 2 

The word “business” wherever used in 

this contract shall be considered and 

held to have the following: meaning ac- 

cording to the class of property insured: 

(a) In a Manufacturing property: “The pro- 
duction of goods.” 


(b) In a Mercantile property: “The sale 
of goods.” : 
(c) In Other (Classes of property: “The 


carrying on of the business operations usual 
to the class.” ? 

An exception is taken to the definition 
given to the term “business” as applied 
to manufacturing property under clause 
(a). The phrase “production of goods”’ 
should be made to read “production 
and delivery of finished’ goods.” It 
is obvious that a manufacturer is 
not in business for the purpose of 
making uncompleted articles. Use and 
Occupancy forms offered by several of 
the leading insurance companies in the 
last few years, forms drawn by their 
own underwriters, retain the words 
“finished goods,” and it is extremely im- 
portant that this wording be continued. 

It is likely that this limitation in the 
new form was the result of certain iso- 
lated adjustments where an assured at- 
tempted to take advantage of the’ sus- 
pension of their finishing department 
for a few days and claimed total per 
diem loss, although other departments 
continued business as usual. Such cases 
are probably very rare; and it is not 
conceivable that the average manufac- 
turer would, under such cireumstaneces, 
refuse to agree to a partial per diem 
loss, although it must be borne in mind 


that a suspension of this nature, which 
consumed much time, would probably 
result in a cancellation of orders and 
a loss of profit, in which event the as- 
sured might be justified in claiming a 
total per diem loss. 

SECTION :3 

The word “day” however modified, 
wherever used in this contract shall be 
held to cover a period of twenty-four 
(24) hours. 

There would appear to be no objec- 
tion to the definition of the word “day” 
as made in this section. It was evi- 
dently considered necessary in order to 
prevent an assured from collecting a 
three-days’ loss in 24 hours where a 
plant was operating in three shifts, or 
a double loss for two shifts. 

SECTION 4 

If the said building, or machinery or 
equipment or stock contained therein be 
destroyed or damaged by fire occurring 
during. the life of this policy so as to 
necessitate a total or partial suspension 
of business, this company shall be li- 
able under this policy. for the actual loss 
sustained of net profits on the business 
which is thereby prevented, and for such 
fixed charges and expenses as must ne- 
cessarily continue during a total or par- 
tial suspension of business, for not ex: 
ceeding such length of time as shall, 
with the exercise of due diligence and 
dispatch, be required to rebuild, repair 
or replace such part of said building; 
and machinery and equipment and stock 
as may be destroyed or damaged (com- 
mencing with the date of the fire and 
not limited by the date of expiration 
of this policy) under the following terms 
and conditions, to wit: 

During the time of a total suspension 
of business, liability under this policy 
shall not exceed the following amounts 
for each business day of such suspen- 
sion: 


from May 15 to 





“the production of goods” and “the pro- 
duction of finished goods.” You will 
note that the only time a total per diem 
loss could be enforced would be upon the 
occasion of a total suspension of. busi- 
ness. As previously pointed out, this 
limitation would hardly be fair, as the 
crippling of a vital unit, while not pre- 
venting certain work from being carried 
on, might result in the loss of orders 
and customers, on account of the in- 
ability. of a manufacturer to deliver a 
finished article at the date agreed upon, 
or a merchant to offer a completed ar- 
ticle for sale, 

The limitation of the insurance com- 
pany’s liability to the “actual loss sus- 
tained” meets with objection, as it would 
not be possible, under that phrase, to 
adjust a loss until the plant resumed 
operations and the “actual loss sustain- 
ed” was determined. The reason for 
this wording is not apparent and would 
lead to confusion in adjustment. The 
word “loss” would seem adequately to 
meet the need without being supposed- 
ly reinforced by the other two words. 

In fact, this whole section, which is 
probably the most important in the 
form, would have the effect of prevent- 
ing an assured from securing an ad- 
justment of loss until his plant was run- 
ning again, at which time it could be 
determined to the exact dollars and 
cents the “actual loss sustained.” In 
further substantiation of this you will 
find the words “must necessarily con- 
tinue” as relating to expenses, and the 
term “shall be required” referring. to 
the time of suspension. The word 
“would” should be substituted in each 
instanee, in order to open the way for 
a proper basis of adjustment. 

The reconsideration and reconstruc- 
tion of this section is very important, 
in order that legal actions may be avert- 
ed, and when this is undertaken it 
would seem advisable to define, as far as 
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mutiplied by the respective number of 
business days during which each 
amount applies shall not in the aggre- 
gate for an entire policy year exceed 
the total amount of the policy, and the 
per diem amounts shall be so fixed that 
the liability under the policy for total 
suspension of business for an entire 
policy year shall be the same whether 
such suspension be caused by several 
fires. occurring at different periods of 
the year‘or by a single fire. This com- 
putation to be based on thirty business 
days to the month for risks where the 
business is carried on without suspen- 
sion on Sundays and holidays, other: 
wise to be based on twenty-five business 
days to the month. 

The criticism of this section must be 
correlated somewhat with that of Sec- 
tion 2 regarding the distinction between 


term “fixed. charges and expenses,” so 
that disputes will not arise. “Such 
fixed charges as would necessarily con- 
tinue” might be followed by “such as 
interest charges, royalties, taxes, water 
rates, advertising, rent, salaries, pay- 
roll of employes who should be retain- 
ed in order that work might be prompt- 
ly resumed after damage is repaired. 
cost of lighting; heating, attendance and 
general maintenance, consistent with 
suspension of business during time: ne- 
cessary for repair or replacement.” We 
fail to see any objection. to enumerating 
these items, as it would be necessary 
for an assured to fix his amount of 
insurance to adequately cover such ex- 
penses. An increased premium) of 
course, would be the result. 
SECTION 5 
During the time of a partial sus- 








14 


THE EASTERN 


UNDERWRITER 


May 17, 1918 





BROKERS’ USE AND OCCUPANCY SUGGESTIONS 


pension of business, the per diem 
liability under this policy shall not 
exceed the same proportion of the 
per diem liability which would 
have been incurred by a total sus- 
pension of business, as the propor- 
tion by which the daily business, 
at the time of the fire, is decreased. 

While the construction of this clause 
is not as clear as it might be, the in- 
tention is apparent and could be ap- 
proved, provided the measure of loss, 
in case of partial prevention, is based 
on a specified period of “full operation 
next preceding the fire’ as suggested 
on page No. 9 of the companies’ pamph- 
let, The term “at the time of the fire” 
would be dangerous, as a plant might 
be closed down on that particular day. 

SECTION 6 

It is a condition of this insur- 
ance that this Company shall be 
liable for no greater proportion of 
any loss than the amount of this 
policy bears to the amount of loss 
which would be incurred by a total 
suspension of business during an 
entire year beginning with the date 
of the fire. 

This section is fundamentally un- 
sound and absolutely unworkable. Its 
purpose is evidently to introduce a co- 
insurance restriction, but it will be 
noted that the amount of insurance 
which it is incumbent upon the assured 
to carry, if he desires to be fully com- 
pensated in case of loss, is based upon 
“the amount of loss which would be in- 
curred by a total suspension of business 
during an entire year beginning with 
the date of the fire.” The prophetic 
vision of our clients, we fear, has not 
been developed to a degree where they 
can discern in advance the amount of 
their profits for the ensuing year. 

A further inconsistency will be found 
in the fact that, although the amount 
of collectible insurance is to be adjusted 
upon a specified time after the fire, the 
basis of adjusting a loss covers a speci- 
fied period prior to the fire. 

Occasional attempts have been made 
in the past to apply a co-insurance 
clause to Use and Occupancy insurance, 
but without success, and the clause now 
under discussion contains: conditions, in 
our opinion, so defective that we could 
not present such a_ contract to our 
clients. As a matter of fact, the limiting 
of the amount payable per diem, both 
for total and partial suspension, as con- 
tained in other sections of your form. 
appear to us to have the precise effect 
of a full co-insurance clause. To il- 
lustrate: A manufacturer estimates his 
net profits as at the rate of $300,000 per 
annum and takes full Use and Occu- 
pancy insurance, which gives him not 
to exceed $1,000 per day for total sus- 
pension, Should he decide, however, 
to only insure for half his profits, or 
$150,000, his daily indemnity could not 
exceed $500 (1/300th of $150,000. See 
Section No. 4). For partial suspension, 
a proper proportion is also designated. 
(See Section No. 5.) 

We believe you will agree, after a re- 
view of the question, that our reasoning 
is sound, which we trust will result in 
your withdrawal of this entire section. 
SECTION 7 


Liability hereunder shall not ex- 
ceed the amount of insurance by 
this policy nor a greater proportion 
of any loss than the insurance 
hereunder shall bear to all insur- 
ance, whether valid or not, cover- 
ing in any manner the loss insured 
against by this policy. 

There appears to be no objection to 
this section, if the words “in any man- 
ner” are omitted. 

SECTION 8 

It is a condition of this insurance 
that the assured shall not be en- 
titled to compensation on account 
of delay which may be occasioned 
by any ordinance or law regulating 








construction or repair of buildings, 
or by the suspension, lapse or can- 
cellation of any license, or for any 
other consequential damage. 


We believe that this section should be 
modified to read as follows: 

It is a condition of this insurance that the 
assured shall not be entitled to a greater com- 
pensation on account of delay which may be 
occasioned by any ordinance or law regulating 
construction or repair of buildings, or by the 
suspension, lapse or cancellation of any li- 
cense, than would be due had the said contin- 
gencies not existed, or arisen, 

The last six words reading “or for 
any other consequential damage” have 
been eliminated, as such broad and in- 
definite wording would lead to confu- 
sion, particularly as Use and Occupancy 
loss itself would be a consequential loss. 


SECTION 9 


It is a condition of this insurance 
that, if covering on replacement of 
stock in a manufacturing property, 
no liability is assumed on account 
of damage to the finished product 
or for the time required to repro- 
duce any finished product which 
may be damaged. 


As your definition of “business” as 
referring to manufacturing property, 
described in Section No. 2, specifies “the 
production of goods,” we fail to under- 
stand the necessity for this Section No. 
9. It is obvious that if the goods have 
been produced, no claim for profits on 
finished goods could be enforced under 
your Use and Occupancy policy. 

Under your proposed form it would 
be necessary for a manufacturer to take 
out special policies covering profits on 
finished goods, in addition to his Use 
and Occupancy insurance, in order to 
adequately protect a loss. This we deem 
unnecessary, and a fair and proper solu- 
tion is found in our suggestion under 
Section No. 2 of defining “business,” in 


connection with manufacturing proper- 
ties as “the production and delivery of 
finished goods.” 


SECTIONS 10 AND 11 


§10.. It is a condition of this insurance that, 
as soon as practicable after any loss, the as- 
sured snall resume complete or partial opera- 
tion of the property herein described and 
shall make use of other property, if obtainable, 
if by so doing the amount of loss hereunder 
will be reduced, and in the event of the as- 
sured continuing business (in whole or in 
part) at some other location or using other 
property during the time occupied in repair- 
ing or reconstructing the building named here- 
in, the net profits so earned shall be deducted 
from the amount that, under the terms of this 
policy, would otherwise be recoverable by the 
assured. 


$11. Surplus machinery or duplicate parts 
thereof, equipment or supplies; and (if this pol 
icy covers on stock) surplus or reserve stock, 
which may be owned, controlled or used by the 
assured, shall, in the event of loss, be used 
in placing the property in condition for the 
resumption of business. 

The underlying thought in both of 
these sections is probably identical—the 
moral hazard. Our criticism, therefore, 
will embrace both sections. 

From an address by Mr. W. N. Ba- 
ment, chief adjuster of the Home In- 
surance Company, which was delivered 
a few years ago, we find a refutation of 
the prevalent theory existing at that 
time, of an increase in moral hazard 
due to Use and Occupancy insurance. 
We doubt whether the last few years’ 
experience would change this opinion, 
as it must be conceded that there has 
not been much evidence of poverty in 
manufacturing and mercantile lines dur- 
ing that period. 

We cannot agree that the assured 
should be obligated to go beyond the 
“exercise of due diligence and dispatch 
to rebuild, repair or replace the dam- 
aged property.” The subject of insur- 
ance is Use and Occupancy upon a sgpe- 
cific property named in the policy, and 
the loss should not be contingent upon 
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the use or operation of other property 
not mentioned. 

The assured is not in business for 
the sole purpose of reducing an under- 
writer’s Use and Occupancy loss, and 
yet, under the terms of Section No. 10, 
he would be subject to the demands 
of your adjusters. If they so ordered, 
a manufacturer might be obliged to re- 
sume business at other plants anywhere 
in the United States and many miles 
from the scene of the fire. He could be 
required to use surplus stock and ma- 
chinery held in reserve for other plants. 

It is our firm conviction that the as- 
sured’s ‘ingenuity in new arrangements 
after the fire should inure to his ‘bene- 
fit, and not to the underwriters, in or- 
der that he may reimburse himself for 
the loss of customers and orders on ac 
count of the fire. One of the foremost 
underwriters in the country has express- 
ed similar views in a pamphlet issued 
by his company extolling Use and Oc- 
cupancy insurance. We quote herewith 
to support our argument: 

The loss of customers, owing to their hay- 
ing to buy elsewhere, may even, in some 
cases, be avoided by using the money from 
the Use and Occupancy insurance, to purchase 
elsewhere in order to supply one’s customers, 
or to lease temporary quarters for the pro- 
duction of goods while the plant is rebuilding. 


All underwriters, we believe, should 
use great care in their selection of Use 
and Occupancy risks, and if that is done, 
Sections 10 and 11 will not be necessary, 
as any “going” concern will wish to 
resumé business as quickly as possible. 
We deem this one of the good features 
of Use and Occupancy insurance. 


SECTION 12 


In case the assured and this Com- 
pany are unable to agree as to any 
question affecting the amount of 
loss under this policy, the same 
shall be determined by appraisers 
in the manner provided by the pol- 
icy to which this form is attached, 
the provisions of which policy shall 
govern, in all matters pertaining 
to this insurance, except as herein 
otherwise provided. 

This provision for settlement of loss- 
es, in case of disagreement, has our 
approval. 

SECTION 13 


Other concurrent insurance per- 
mitted. 

This is acceptable, provided the ob- 
solete and ambiguous “concurrent” is 
eliminated. 

SECTION 14 

LIGHTNING CLAUSE.—Except as provided 
in the Electrical Exemption Clause below, this 
policy shall cover use and occupancy loss 
caused by lightning (meaning thereby the 
commonly accepted use of the term lightning, 
and in no case to inclvde loss or damage by 
cyclone, tornado or windstorm), not exceeding 
the sum insured, nor the interest of the in- 
sured in the property. Provided, however, 
if there shall be any other use and occupancy 
insurance on said property, this Company shall 
be liable only pro rata with such other in- 
surance for any use and occupancy loss by 
lightning. whether such insurance be against 
loss by lightning or not. 

This last sentence should be revised 
to read as follows, in order to avoid con- 
fliction with policies covering Use and 
Occupancy loss from boiler, flywheel and 
other explosions: © “Provided, however, 
if there shall be any other fire insur- 
ance covering use and occupancy on said 
property, this Company shall be liable 
only pro rata with such other fire in- 
surance for any use and occupancy loss 
by lightning, whether such fire insur- 
ance be against loss by lightning or 
not.” 

SECTION 15 

BLECTRICAL EXEMPTION OLAUSE.—It 
is a special condition of this policy that this 
Company shall not be liable for any use and 
occupancy loss resulting from damage _ to 
dynamos, exciters, lamps, switches, motors and 
other electrical appliances or devices, caused 
by electrical currents, whether artificial or 
natural, including lightning. 

It is most important that the exemp- 
tion for loss caused by lightning be re 
moved from this section. We are aware 
that loss by lightning to electrical ap- 
paratus has been eliminated in many 
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sections of the country in connection 
with fire policies, and perhaps justifi- 
ably so, but Use and Occupancy calls for 
different treatment. 

Lightning, an element over which, of 
course, the assured has no control, may 
cause damage to an electrical power or 
lighting unit of a plant which might 
result in the stoppage of operations for 
a considerable period. The assured 
should not be deprived of that protec- 
tion. 

DISCUSSION OF RATING METHOD 

The rating schedule submitted by your 
committee is apparently the result of a 
growing conviction that the fire rates 
should not longer be the sole basis upon 
which to arrive at a use and occupancy 
rate. We agree that the chief elements 
which should enter into the rate are 
power sources, interdependency of oper- 
ative units and ability to promply re- 
place or repair the property at risk. 
While the schedule you have devised 
might be worth a trial in normal times, 
we do not think that under the pres- 
ent uncertain and changing conditions 
in every line of busines an intricate 
schedule, such as you propose, would be 
workable. We are strongly opposed to 
any system of rating which would be 
dependent to a great extent upon the 
individual opinions of inspectors, few 
of whom would be qualified to pass 
judgment on the matter of replacement 
of stocks and machinery. In fact, no 
inspector is able, in these times, to in- 
telligently foresee the time required for 
replacements, as new import restric- 
tions, freight embargoes and Govern- 








ises relating to replacements, power 
sources and interdependency of opera- 
tive units, with the object of estimating 
the maximum time of suspension in case 
oz fire, and effect his insurance for a lim- 
ited time at rates consistent with the un- 
derwriters’ liability for such time, as 
hereafter illustrated. Use and Occu- 
pancy insurance is based upon “time,” 
and the rate should, therefore, corre- 
spond to the time limit of indemnity 
desired. By adopting such system of 
rating, there will be no necessity for 
applying an intricate rate schedule, 
which would not be workable and would 
lead sto. confusion. 

The method which we propose is to 
fix a base rate for six months or one 
hundred and fifty days’ indemnity, and 
provide for percentage reductions from 
such base rate in case the assured may 
desire indemnity for a period over six 
months, and up to one year. Also to fix 
percentage increase to said base rate in 
case the assured is content ‘with indem- 
nity for a period less than six Months, 
and down to one month. 

It was generally condeded, up to a 
year or so ago, that Use and Occupancy 
losses did not average over four months’ 
indemnity. The last two or three years, 
owing to difficulty in obtaining labor 
and materials, has brought about a con- 
siderable change in these conditions. 
The assured is far better able than the 
underwriters, to judge the conditions in 
his own business respecting labor, and 
his ability to replenish all or any pari 
of his equipment, secure raw materials 
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ment seizures may take place at any mo- 
ment and a manufacturer who is hav- 
ing a prosperous business to-day may be 
forced to suspend or curtail operations 
tomorrow. For this reason the under- 
writers have, for some time, been re- 
stricting their authorizations for Use 
and Occupancy insurance. 

In our opinion the unsatisfactory con- 
ditions surrounding the writing of this 
business are due, in a large measure, to 
the present form of policy, which makes 
it obligatory for an assured to accept 
a contract based upon a period of in- 
demnity of at least three hundred or 
three hundred and sixty-five days. After 
forcing such terms upon him, the un- 
derwriters then hesitate to write the 
insurance, as they claim that they may 
be obliged to pay a loss for this long 
period. This inconsistent attitude to- 
ward the insuring public must be met 
in some way, and we have carefully 
prepared a plan which, though some- 
what of a departure from existing ideas, 
should find general favor with both the 
assured and yourselves. 

Our proposal is based upon the three 
following assumptions: 

1. That the assured should be able to se- 
cure use and occupancy insurance for any 
length of time he desires. 

2. That the underwriters should have the op- 
tion of writing for per diew veriods of less 
than a year, such shorter term to be specified 
in the policy so that they could extend their 
writings on account of these shorter periods 
of liability, 

That the rate to be charged should be 
related to the time limit of liability ex- 


Pressed in the policy. 
Briefly, our plan is to have the as- 


sured review the conditions at his prem- 


of the various kinds used by him, and 
thus he is better able to estimate how 
long it will take him to rebuild his 
plant. With this knowledge, he can de- 
termine for what period he will require 
per diem indemnity, and, if the rate is 
equitably adjusted, there should be no 
objection on the part of the underwrit- 
ers to this method, which has the ad- 
vantage of obviating the issuance of in- 
surance based upon a year’s indemnity, 
when, in most instances, it is well un- 
derstood by both the underwriters and 
the assured that a shorter per diem in- 
demnity would suffice. 

Another advantage of this method is 
that the assured by himself determin- 
ing the time of per diem indemnity for 
which he desires insurance, becomes, to 
all intents and purposes, inspector for 
the underwriter, and practically pro- 
vides his own rate schedule for the in- 
surance he has decided upon. 


The example above is submitted for 
the purpose of showing just how this 
proposed method would operate.  In- 
creases and reductions in rate are spe- 
cified for the purpose only of demon- 
strating the example. Underwriting ex- 
perience may justify changes in these 
percentages. 


It should be noted that it is not pro- 
posed to change the term of the policy, 
which could continue to be written for 
one or three years, as at present. 
Neither have we offered any suggestion 
as to the base rate, except that we be- 
lieve it should be a certain percentage 
of the rate for the fire insurance upon 











Text of Brokers’ Revised 
Use and Occupancy Form 

















Revised Form 
BUSINESS INTERRUPTION INDEMNITY 
(Use and Occupancy Insurance) 
$3,000.00. On the Use and Occupany of ........ 
SN» Wi disk oddcaecd oevateeedutexcooes 
ee eer a ee re 
DEFINITIONS 
, The word “business” wherever used in this 
contract shall be considered and held to have 
the following meaning according to the class 
of property insured: 
(a) In a Manufacturing property: 
duction and delivery of finished goods.’ 
(b) Ina Mercantile property: “The sale of 


goods,” 

(c) In Other Classes of property: “The 
carrying on of the business operations usual 
to the class.” 

The word “day,” however modified, wherever 
used in this contract shall be held to cover 
a period of twenty-four (24) consecutive hours. 

INSURING CLAUSE 

If the said buildings, machinery, equipment 
or stock contained therein or upon the prem 
ises or immediately adjacent thereto, be de- 
stroyed or damaged by fire occurring during 
the life of this policy so as to necessitate a 
total or partial suspension of business, this 
company shall be liable under this policy for 
the loss of net profits on the business which 
is thereby prevented, and for such fixed charges 
and expenses as would necessarily continue 
during a total or partial suspension of busi 
ness, the said fixed charges and expenses to 
include interest charges, royalties, taxes, water 
rates, advertising, rent, salaries (under con- 
tract), payroll of employes who should be re 
tained in order that work might be resumed 
promptly -after damage is repaired, cost of 
lighting, heating, attendance and general main- 
tenance, consistent with suspension of busi- 
ness during the time necessary for repair or 
replacement. 

_The liability under this policy shall con 
tinue for such length of time, commencing 
with the date of the fire and not limited by 
the date of expiration of this policy, as would 
be required, with the exercise of due dili 


oon 


The pro 


gence and dispatch, to rebuild. repair or re 
place such part of said ‘buildings and ma 
chinery and equipment and stock as may be 


destroyed or damaged; wnder the following 


terms and conditions, to wit: 
TOTAL SUSPENSION 

During’ the time of a total suspension of 
business, liability under this policy shall not 
exceed the specified amount for each business 
day of such suspension. 
_ For each day from May 15th 
ing May 15th—1/300th of the 


insurance. 


to the follow 
total amount of 


PARTIAL SUSPENSION 

In the event of a partial suspension of busi- 
ness the per diem liability under this policy 
shall bear the same proportion or ratio to the 
amount which would have been incurred by a 
total suspension of business, as the daily net 
profit is decreased 

For the purpose of 
daily net profit for the 
operation next preceding the fire. shall be as 
sumed as the “daily net profit” referred to 
in the preceding paragraph. 

LIMIT OF LIABILITY 
CONTRIBUTION 

Liability hereunder shall not 
amount of insurance by this policy nor a 
greater mroportion of any loss than the in 
svrance hereunder shall bear to all insurance. 
whether valid or not, covering loss insured 
against by this policy. 

DELAY BY ORDINANCES, ETC. 

It is a condition of this insurance that the 
assured shall not be entitled to a greater com 
pensation on account of delay which may be 
accasioned by any ordinance or law regulating 
construction or repair of buildings, or by the 


adjustment, the average 
peperersens days of full 


AND 


exceed the 





5 ee -——- _ —_—_—— —_ 
the property. “This is apparently in line 
with your own ideas, and is in general 
practice at the present time. 

For many years London Lloyds has 
recognized shorter limits of liability for 
use and occupancy insurance, and only 
recently the boiler insurance underwrit- 
érs have issued new forms providing for 
periods of indemnity less than one year. 
The solution we have offered is designed 
to remove the objection of our clients 
to being compelled to place insurance on 
the basis of a year’s indemnity, and, 
secondly, to prevent the forcing upon 
the public, at this time, of an intricate 
rating schedule which has no chance of 
successful operation for the reasons 
given herein. 

We hope that we have offered accept- 
able solutions of this Use and Occupancy 


suspension, lapse or cancellation of any li- 
cense, than would be due had the said 
tingencies not exsited or arisen. 
SETTLEMENT IN CASE OF 
DISAGREEMENT, 

In case the assured and 
unable to agree as to any: question affecting 
the amount of loss under. this policy, the 
same shall be determined by appraisers in the 
manner provided by the policy to which this 
form is attached, the provisions of which pol- 
icy shall govern, in all matters pertaining to 
this insurance, except as herein otherwise 
provided, 


con- 


this Company are 


LIGHTNING GLAUSE 

This policy shall cover use and occupancy 
loss caused by lightning {meaning thereby 
the commonly accepted use of the term light- 
ning, and in no case to include loss or dam 
age by cyclone, tornado or windstorm), not ex- 
ceeding the sum insured, nor the interest of 
the insured in the property. Provided, how- 
ever, if there shall be any other fire insurance 
covering use and occupancy on said property 
this Company shall be liable only pro rata 
with such other fire insurance for any use 
and occupancy loss by lightning, whether such 
fire insurance be against loss by lightning 
or not. 


ELECTRICAL EXEMPTION CLAUSE 
It is a special condition of this policy that 
this Company shall not be liable for any use 
and occupancy loss resulting from damage to 
dynamos, exciters, lamps, switches, motors and 
other electrical appliances or devices caused 
by electrical currents artificially generated 
INCUMBRANCES AND OWNERSHIP 
This insurance shall not be prejudiced or in 
any way affected by reason of any incumbrance 
or mortgage which may now or hereafter be 
placed upon the property insured, or any part 
thereof, or by reason of anv of said prop 
erty being located on ground not owned by 
the assured in fee simple. 
OTHER PRIVILEGES 
Privileged for present and/or other 
pancies not more hazardous and to do such 
work and use such materials as are usual in 
such occupancies; to use gas and kerosene oil 
stoves for cooking and heating purposes: to 
work at all hours and on Sundays and holi 
days; to cease operation and/or remain unoc 
cupied as occasions require 


Other insurance permitted without notice. 
It is understood that this policy covers the 
assured as now or may be hereafter constituted 

t is understood and agreed that the word 
“noon” as usec herein in designating the 
beginning and ending of the term of this pol 


occu- 


icy refers to Standard Time at the place where 
the property is located. 
Subject to Mechanics’ Permit and Permit 


for Use of Electricity attached 


Note.—Where the payments are varied for 
seasonal production, the form should read as 
follows: 


From May 
From Aug 
From Dec. 15th to 


15th to Aug. 15th ~~ 
15th to Dec Sth... B..0s 
May 15th ic 

If there are two periods of seasonal pro 
duction, it can he easily signified by the 
dates mentioned as above 

As the “day” is described in the first para 
gravh as “business day,” it is unnecessary to 
repeat the word “business” in the form, And 
as the dates mentioned in the form are for a 


per day 


period during the year, it is unnecessary to 
say “following” in each line And as the 
dates are given—for instance, From May 15th 
to August 15th—the day of Aueust 15th cannot 
be included in the neriod It is. therefore 
unnecessary to use the word “inclusive.” 





subject, and a conference of our Com- 
mittees would undoubtedly result in a 
satisfactory disposal of the matter. It 
would seem advisable, at the same time, 
to arrive at a working agreement in con- 
nection with the insurance of profits and 
commissions, as you evidently agree 
with us that the recent arbitrary action 
of the exchenge is not satisfactory from 
any standpoint 
Respectfully submitted, 


J. D. Vail, assistant general agent of 
the Hartford, in Chicago, is in New 
York to bid good bye to his son Ken- 
neth F. Vail, who is leaving for the 
Front. He is in the Thirty-third Divi- 
sion as a despatch bearer in the Motor- 
cycle Corps. 
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‘Serious Situation 
For Local Agents 


DISCUSSED BY FEDERATION 





Annual Meeting of Pennsylvania Asso- 
ciation Held—Re-Elect Wallace 
Reid President 





The trend 
surance in this country and the posi- 
tive necessity of an organization repre- 
senting the thought, the viewpoint and 
the strength of the tremendous insur- 
ence interest of this country were the 
significant notes sounded at the annual 
meeting in Philadelphia on Friday of 
last week of the Insurance Federation 
of Pennsylvania. The peril to the 
agents of the country, not only because 
of national self-insurance, but from 
rvdical political organizations presents 
a serious situation. With the Govern- 
ment canceling railroad insurance, the 
Kmergency Fleet Corporation canceling 
other insurance and assuming builders’ 
risk, with the Red Cross doing away 
with agency commissions, with the Gov- 
ernment assuming the insurance risk 
on many manufacturing plants, with 
sweeping extensions of the War Risk 
Bureau, with the cutting down of ac- 
quisition cost on compensation risks en- 
gaged in Government supply work, 
the situation demands thoughtful con- 
sideration. 

It should not be understood that the 
Pennsylvania Federation, or its spokes- 


towards government in- 


men, were in any sense of the word 
critics of the Government. Without 
eaception they are enthusiastic sup- 


porters of the Government, strong for 
vigorous prosecution of the war, eager 
to help in every possible way, but the 
point emphasized at the convention was 
that the agents should be alive to the 
situation; they should be posted on 
the various steps taken by Government 
and State officials, and if- Washington 
requires guidance or assistance in any 
way relative to insurance matters there 
should be some recognized organization 
which can speak for insurance as a 
whole so intelligent co-operation can 
follow. The Federation fits this need. 
1. W. W. and Farmers’ League Close as 
Peas in Pod 

One of the most interesting talks 
made at the meeting was Mark T. Mc- 
Kee’s description of the relations be- 
tween the I. W. W., the Farmers’ Non- 
Partisan League, and other radicals, 
noted by him on a trip he has just 
finished to the West. He described the 
growth of the Non-Partisan League, 
with $16 memberships, its anti-private 
company insurance platform, its gradu- 
al extension to the East. In his opinion 
the radicals of this country are bound 
together in a tight compact, and if they 
win out generally at the polls the busi- 
ness of an insurance agent will not be 
worth a package of pins. He told how 
he had seen two hundred I. W. W.’s, 
who had been thrown out of one State, 
come out of a railroad station in a 
large city, and go to a main street 
where they made soap-box inflammatory 
speeches without molestation. In an 
other State sheriffs have ‘been given 
orders to permit the I. W. W. to speak. 

Wallace Reid, of Pittsburgh, presi- 
dent of the Federation, discussed the 
cleverness of State fund literature in 
one State. He said that he had seen 
this defense of the fund by accident; 


that these literary effusions were. diffi- 
cult to answer often, but they could be 
answered, and this was. but one type 
of work that members of the Federa- 
tion could do. 

J. W. Henry explained the work of 
the National Council and told: how all 
interests in insurance are now welded 
together in the fight to protect the in- 
surance business. 


Remak Says Tendency, of States is to 
Usurp Power 


Gustavus Remak, president of the In- 
surance Company of the State of 
Pennsylvania, discussed the situation 
in Washington from the fire insurance 
angle. He thought a dangerous tend- 
ency of the times was imitation by 
States of governmental activities. He 
warned against the States usurping 
power. 

R. M. Coyle, of Philadelphia, also 
pointed out the serious position of the 
insurance agent at the present time. 
He had a word, too, about the Towner 
bill, which nearly became a law in 
New York, and which he said was a 
camouflaged German measure. 

Capt. W. B. Mills, in charge of the 
Philadelphia police, told how to prevent 
automobile accidents. He__ favored 
bonding owners, and reeords which 
will show what becomes of a car from 
the time it leaves the plant. 

A resolution was passed reading as 
fcllows: 

“Insurance, broadly speaking, is the 
same in all of its branches—the safe- 
guarding of individuals, of business as- 
sociations and of corporations agairist 
disaster; to that end all engaged in it 
should co-operate for constructive serv- 
ice of the public and this relation af- 
fords the medium through which this 
object can be effectively accomplished 
in this State.” 

The’ officers elected follow: 


President Wallace M. Reid, 
Vice-President 'W. W. Filanegin, 


Pittsburgh; First 
Pittsbureh; 


Second Vice-President J. B. Longacre, Phil: 
adelphia; Third Vice-President F. D, Buser, 
Philade Iphiz 1; Fourth Vice-President J H. 
Barr, Reading; Fifth Vice-President John L. 
Rivolta, Pittsburgh; Secretary Albert N. 
Wold, Pittsburgh; Treasurer Alfred G,. Hare, 


Philadelphia, 





CONFIRM DECKER 
The choice of Frank Decker, special 
agent of the National Union, was con- 
firmed as assistant secretary of the Un- 
derwriters’ Association of New York 
State, at a meeting in Syracuse this 
week. Thus concludes an exeiting chap- 

ter in State association annals. 


LOST LIBERTY BOND CLAIMS 


Warning against carelessness in hand- 
ling Liberty Bonds has been issued by 
the National Surety Company of New 
York. <A number of scattered claims 
under blanket schedules. and burglary 
insurance policies are being presented 
tu the surety companies, says. Presi- 
dent Joyce, 





“STRONG AS THE STRONGEST’’ 


The Northern. Assurance: Go. 
(LTD., ‘OF LONDON) 


Organized, 1836 
Entered. United States 1876 


Losses Paid $105,000,000 
Losses Paidin U. S. - $38,000;000 


Eustern and Southern Departments: 


55 JOHN STREET 
NEW. YORK. CITY, 














Represented at 


95 William Street, 
N. Y. C., Room 1001 











S. C. BISHOP CO. 


AGENTS FOR 
NEW JERSEY 


Phone, 447 John —— 588 Elizabeth 








208 Broad Street, 
Elizabeth, N. J. 
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Home Office 


80 MAIDEN LANE 
NEW YORK 








THE AIRPLANE 


—is the military eagle, aptly termed 
the Eyes of the 
and before the battle line, it watches 
for coming attacks. 


FIRE gives no warning of its coming. 
No eye can see where it will strike next. 


ADEQUATE Insurance is the airplane 
of protection. 
actual vision. 


| AMERICAN EAGLE 


| Fire Insurance Company of New York 
begin today to protect you against loss by fire. 
-ONE MILLION DOLLARS 


HENRY EVANS, President 


INSURANCE EXCH. BLDG., 





Army. Rising above 








Use foresight instead of 
Let the 






Pacific Coast Dept., 
SAN FRANCISCO 











207th Year 


SUN 


INSURANCE OFFICE OF LONDON 


FOUNDED 1710 
UNITED STATES BRANCH: 
54 Pine Street - New York 
WESTERN DEPARTMENT: 
76 WEST MONROE ST., CHICAGO. 
PACIFIC DEPARTMENT: 
N. Ws Cor. Sansome & Sacramento Sts. 
San Francisco, Cal, 











WESTERN 


ASSURANCE CoO. 
OF TORONTO, CANADA 


Fire, Marine, Explosion 
and Tornado Insurance 
UNITED STATES BRANCH 
January 1, 1918 

Assets 
Surplus in United States...... 
Total Losses Paid in United 
States from 1874 to 1917, 
SEE wictesedansesceneones 


43,294,154.63 

















PROPERLY 


| NATIONAL. 
| SELF WHENEVER 


THE : COMPANY 10, 

‘ RBPRESENT, B’ EVERY TEST THAT‘COUNTS, / TO 
RIENCED AND i 

N. SERVICE WILL SPEAK POR IT-. 
Son coe Ti CARE 7 THE TEST. 
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Asks Heavy Penalty 
to Stop Car Thefts 


CRUSADE IN MANY LARGE CITIES 


Manager Doherty of the Property 
Protection Section at Washington 
Gives Views 


Relative to the work of the United 
States Railroad Administration in at- 
tempting to reduce the number of thefts 
of goods from cars, Philip J. Doherty, 
manager of the Property Protection 
Section, has written to The Eastern 
Underwriter enumerating the causes of 
the present epidemic of car thefts. He 
also furnishes suggestions as to preven- 


tive measures and presents a statement 
of the activities of the Property Protec- 
tion Section up to the present time. Mr. 
Doherty says: 

“As the maximum penalty for viola- 
tion of the Federal law upon this sub- 
ject is ten years imprisonment, the in- 
vocation of this law for a short period 
ought to be an effectual public warning 
of the dangerous character of these fel- 
onies. Although the new bureau estab- 
lished by Director General McAdoo’s or- 
der is only about six weeks old, its ac- 
complishment is quite notable. 

“Acting under the direction of the 
Property Protection Section of the 
United States Railroad Administration, 
F. S. *zitchell, chief special agent of the 
Missouri Pacific Railway, has taken 
charge at St. Louis of the work of 
prosecutions in that locality, and has be- 
gun what one of the papers of that city 
described editorially as ‘a crusade’ 
against railroad theft. Forty-five em- 
ployes and others have been indicted 
by the Federal Grand Jury in cases of 
theft of goods of large value, and there 
are many others sure to follow. United 
States Judge Dyer announced when the 
indictments were returned in_ these 
eases that they were to have precedence. 
Shipments to a value of more than $75,- 
000 have already been recovered. 

Fifty Cases at Toledo 

“This is a good beginning at one of 
the worst spots in the country in the 
recent past for the prevalence of this 
kind of crime. At Toledo, an attorney 
of the Property Protection Section is 
at work with the railroad police agents 
in the preparation of more than fifty 
cases for thieving and receiving prop- 
erty stolen from cars for presentation 
to the United States Attorney there for 
prosecution before the Federal Grand 
Jury in that city this week. 

“At Pittsburgh, Pa., one of our at- 
torneys presented evidence for the Fed- 
eral Grand ‘Jury last week in import- 
ant cases, in some -of which property 
of quite a large value has already been 
recovered. One of the Pittsburgh de- 
fendants confessed that the hat, collar. 
tie, shirt, clothes, stockings and shoes 
in which he stood clad were all stolen 
by him from the cars. At Indianapolis 
there are 23 cases investigated by our 
agents ready for presentation to the 
Federal Grand Jury when it assembles 
in a few days. 

Working Together in Chicago 

“Everywhere throughout the country 
the railroad special agents and police 
have been stimulated to activity in the 
investigation and prosecution of these 
Offenses. . Meetings of chief special 


agents have been held at ‘Washington, 
at St. Louis and at Kansas City. At 
Chicago the special agent and police 
forces of all carriers have been unified 
for theft prevention work around the 
Chicago terminals under the direction 
of one of the chief special agents. 


“In some cities special detectives have 
been assigned from the regular police 
to co-operate with the railroad police. 
Railroad managers, merchants, manu- 
facturers and some boards of trade have 
tendered their full co-operation in the 
work of the Property Protection Section 
established by Director General McAdoo. 
This Section is in daily contact by wire 
with the activities of the railroad. police 
and is thus transmitting instructions, 
advice and enthusiasm to all the active 
agents in the field.” 

Mr. Doherty enumerates the causes 
of these thefts as follows: 

Public minimization of the serious- 
ness of this crime. Trifling penalties 
usually imposed by courts. Condonation 
shown by reinstatement of employes 
guilty of this offense. Anti-corporation 
sentiment holding back even honest em- 
ployes from disclosing knowledge of this 
kind of crime. 

And contributing to recent epidemics 
of these offenses: 


(1) The compulsion under which in a scant 
labor market, carriers in order to move cars 
accepted large numbers of undesirable non- 
descripts; 


(2) Excitement and wpheaval of social con- 
ditions resulting from prevalence of world 


war; 
(3) Long standing of cars at points where 
guarding had not been usual, owing to con- 


gestion of traffic, 


The thefts of large shipments are or- 
dinarily by the instigation of “fences” 
and receivers, who utilize information 
from employes as to valuable shipments 
and induce professional thieves and 
gunmen to secure the goods at some 
isolated track and deliver them into 
their possession. 


Possible Preventive Work 


(1) Every package leaving consignor’s pos- 
session should be so securely packed and 
seaied that any tampering will be disclosed. 

(2) Warning on every package as to Th 
YEAR penalty tor stealing same. 


(3) Close and accurate checking of condi- 
tion of shipment and of quantities actually 
and not formally made at all interchange or 


reloading points. 

(4) Publicity of the broadest kind to instill 
into the minds of all, the purpose of the Gov- 
ernment to require for freight in transit the 
same inviolability as for the mails. 

(5) Propaganda by merchants and large ad- 
vertisers to induce the press to display and 
comment upon court convictions for this class 
of offenses. 

(6) More adequate car fastenings and more 
complete and accurate seal records by the 
carriers. 

(7) The strengthening of the railroad po- 
lice agencies at all places where these of- 
fenses are recurrent. 


(8) The insistence upon greater vigilance 
and co-operative work as to this class of crime 
on the part of municipal police. 

(9) A crusade in all great centers of popu- 
lation against all receivers of stolen goods, 
fences and breeding places of crimes against 
property. 

(10) Stimulation of patriotic, purpose of the 
people to support the Government: in this: great < 
crisis and to visit strong popular condemna- 
tion upon all who tamper with Governmental 


instrumentalities of any kind. 
Present Government Activities 


There are ample laws upon this. sub- . 
They | 
have not been adequately enforced. The- 


ject both state and National. 


first activity of the Government at pres- 
ent is to stimulate and effectuate the 
enforcement of the laws relating to this 
class of crime. The Director General, 
Wm. G. McAdoo, has established a bu- 
reau charged with the duty of investi- 
gation and preparation of prosecutions 
of this class. 





65th Annual Statement 





“The Leading Fire Insurance Company in America”’ 
ye 


ABTNA INSURANCE COMPANY 


Aetna Fire Underwriters Agency 


of Aetna Insurance Co. 


Application For Agencies Invited 














National Fire Insurance Company 
OF HARTFORD, CONN. 
Statement January 1, 1918, to New York Insurance Department 


LIABILITIES 
$2,000,000.00 


11,073,438.19 
2,168,701.64 
980,020.79 
Total Assets January 1, 1918............... $19,222,160.62 
H. A. Smith, President F. D. Layton, Secretary F. B. Seymour, Treasurer 
G. H. Tryon, Vice-President S.T. Maxwell, Ass’t Secretary C. B. Roulet, General Agent 


SURPLUS TO; POLICYHOLDERS............ $5,980,020.79 














STRENGTH 


INTEGRITY SERVICE 


HENRY J. HOUGE, J. H. VREELAND JAMES H. BREWSTER, Mer. 
Assistant Secretaries Hartford, Conn, 
A Broad Underwriting Service to Agents 
Writes Fire, Automobile, Rent, Sprinkler Leakage, Tornado, Use and Occupancy, Explosion, ete. 
Works in Harmony with American Agency Principles and Practices 















7921 Insurance Company of 1918 


NORTH AMERICA 


PHILADELPHIA 
126th ANNUAL STATEMENT DECEMBER 31, 1917 


NOED 
<oU "792 





ere nt Pe. $ 4,000,000,00 

SOS SA WEE «chin cnnuih cueuvanedsiaxcennauin 10,630,740,40 

ST ME UES asec ccascnsbiscecinedsccrtavenvedes 4,419,000.00 

‘ . ID SN WUD civics deddasders eat cevetveoesteetke 950,000.00 

“ oh, NTR TAS ENED: “kn iv creedcosvinerptneccwresads 160,000.00 

‘ The Oldest Americas PNGOUD 655.000 csdncacnnesercaneuecasynsacceenadichuneed 8,317,502,26 
tock Insurance Company entiindaiiaidia 
OU  600sh0vsvnréevvintewssievendsinedéebenl $28,477 ,242.66 


Surplus to Policyholders, $12,317,502.26 Losses Paid Since Organization, $192,518,273.33 

Fire Insurance, Tornado, Sprinkler, Explosion, Inland Transit, Salesman’s Floater. . 
Automobile, Use and Occupancy, Builder’s Risk, Tourist War Risk, Cotton Insurance, 
Marine, Rent, Leasehold, Parcel Post, Registered Mail. 
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INCORPORATED 1720 


Royal Exchange Assurance 


LONDON, ENGLAND 


United States Branch RICHARD D. HARVEY 
92 William Street, New York United States Manager 


—— 
———— 



















Authorized Capital $500,000 


Brirnitt National Hire 


Sten. ABD... covecnsscovenceecssevvasesi 60 
, Babies cc *en.9.0 I wmaurancre On. 
of Waterton. Th. ener in et ders. 25680-98809 DETROIT, MICHIGAN 


A Company to be built gradually and along the indicated 
lines of permanence 
AGENCY CONNECTIONS SOLICITED 


F. L. GILPIN, JR., 434 Walnut St., Phila., Special Agent.MIDDLE DEPT. 
E. J. PARMELEE, Syracuse, N. Y., Special Agent.. NEW YORK STATE 
GEORGE SHAW, 116 Milk St., Boston, Special Agent. NEW ENGLAND 
F. F. BUELL, Troy, N. Y., Special Agent........ NEW YORK STATE 
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BROKERS ACTIVITIES 





YONKERS EXCITEMENT 





A. H. Iles Gets So Much of City’s 
Public Business Local Board 
Protests 

Daily newspapers in Yonkers, N. Y., 
have been printing columns about the 
protest to the city council against A. 
H. Iles & Co. getting 60 per cent. of 
the municipal fire insurance, and to the 
reply of the Iles faction. The city’s 
property is valued at $4,000,000. There 
are 31 agents in the city. In a state- 
ment at a meeting Iles said: 

“To my mind the insurance business 
is largely a matter of friendship. About 
95 per cent. of your business comes 
from your personal friends. It was only 
a question who had more friends in 
city hall. It seems that A. H. [les had 
more friends. If the business was turned 
over to some other office, why the bro- 
ther would accept it with open arms.” 

* cd . 
The Red Cross Line 

Cc. S$. S. Miller, secretary of the Na- 
tional Association of Insurance Agents, 
has received the following letter from 
R. C. Rathbone, director of the Bureau 
of Insurance, Red Cross: 

“The Red Cross Insurance Bureau 
here at Washington is not disturbing 
any insurance on goods at Red Cross 
chapters, branch chapters and auxil 
iaries throughout the United States, all 
of which is placed locally through local 
agents. 

“There is a certain class of Red Cross 
property, however, on which a floating 
policy has been placed. This property 
consists principally of merchandise in 
division warehouses, camp and canton- 
ment warehouses and other locations 
where the values are subject to con- 
tinuous and violent fluctuation so as to 
make it extremely difficult to keep 
changing the policy to conform to the 
constantly changing values. This float- 
ing policy has been placed direct with 
the Red Cross, without commission, and 
under an agreement that all premiums 
not used for losses, taxes and re-insur- 
ance will be returned to the Red Cross. 

“While we appreciate the co-operation 
which is being given by Red Cross 
agents all over the country in Red Cross 
matters, yet we felt that in a case of 
this kind where the transaction was so 

zreatly in the interest of the Red Cross, 
the local agents would be willing to 
subordinate their own personal inter- 
ests for the benefit of the cause, and I 
am glad to say that this had been very 
generally the attitude in the case of 
everyone who has obtained full infor- 
mation as to what is being done.” 

* * * 
Insurance on Hay 

Not many company papers can match 
the “Hartford Agent” when it comes to 
offering novel and valuable suggestions 
to local agents in increasing their pre- 
mium income. And the best part of it 
is that the agents themselves often 
write the story telling how it is done. 
In the current number there is an in- 
teresting little article by S. S. Porter, 
a local agent of Ianthe, Mo., regarding 
“insurance on Hay.” For nine years 
this agent has been writing insurance 
or baled prairie and timothy hay in 
large policies, and it has been a profi- 
tuble business. 


Tokio to Have 
An Agency Plant 


J. A. KELSEY FIRE UNDERWRITER 





Company’s Anente Grew From $18,- 

949,158 in 1916, to $20,163,638" 

in 1917 

It was announced this week that the 
Tokio Marine Insurance Co., Limited, 
which is to do a fire insurance as well 
as marine business here, had re-insured 
the Aachen & Munich, J. A. Kelsey is 

managing underwriter of the Tokio. 
This Company’s growth last year was 
surprisingly progressive. On Decem- 
ber 31, 1916, the ‘Tokio had total assets 
of $18,949,158 and at the end of 1917 
these assets had grown to $28,486,316. 
Its surplus over all liabilities at the end 
of: 1916 was $13,588,893; at the end of; 
1917, $20,163,638. It has nearly $4,- 
000,000 cash in bank. nes Soe 
M. Suyenobu is chairman of the} 
Tokio, and the managing directors are 
K. Kagami and H. Hirao. It will be 

planted as a loc al agency company. 


A Two Million “Mormon” Line 

Ashton & Jenkins, local agents at 
Salt Lake City, will place a $2,000,000 
line for the Mormon Church on tab- 
ernacles, church meeting houses, tem- 
ples, schools, etc., under blanket pol- 
icies. 

** @ 

Will Cover Against Earthquake Damage 

Kahn & Feder, the San Francisco 
brokerage firm and representative of 
Lloyds, London, announce their ability, 
to issue coverage against earthquake’ 
and fire caused directly or indirectly 
thereby. This action is due to urgent 
demand made for this insurance on ac-’ 
count of the recent trembles in. South- 
ern California, 
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MARINE DEPARTMENT 

















Gossip in London Marine Offices 


London, Eng., May 1.—The “Inver- 
amsey” case, in which judgment was 
recently given by Mr. Justice Bailhache, 
has revived discussion on the interest- 
ing point as to the onus of proof of loss, 
particularly | in the case of missing 
ships. 

In this case, as in some others, the 
vessel was insured for differing 
amounts on marine and war risks, with 
the consequence that the arbitration 
scheme did not satisfy the owners, who 
preferred an appeal to the Courts on 
an endeavor, to recover the larger sum. 

Mr. Justice Bailhache again, in this 
case, took occasion to express his opin- 
jon that where there is nothing known 
beyond the fact that a vessel is missing, 
the loss falls upon the marine under- 
writer, pointing out that the assured 
might fail against both marine and 
war risk underwriters if it were neces- 
sary for him to prove the cause of loss. 

Strong opinions are held against 
that contention, and the point seems 
to be a very debatable one, which 
would be interesting if, as seems likely, 


it could be taken to a higher Court. 
* * * 


Port Said Congestion 

There has been considerable exercise 
of forensic ability over the question of 
liability " where ~ cargo™ destined for 
European ports’ has been transhipped 
at Port Said, where congestion is par- 
ticularly bad, and similarly regarding 
outward cargo. In cases where 
transhipmént was neither intended nor 
expected, there seems to be a probable 
loophole for' marine underwriters, if 
they deem it necessary and advisable 
to take advantage of it; but now that 
the custom has become well known, and 
a general rule with shipments bv cer- 
tain lines of steamers, the position is 
different. 

In ‘these circumstances, the desire 
for a Seale of fixed additional rates to 
cover such delay is being expressed in 
London, and it would certainly be an 
advantage if some such scale could be 
drawn up by the Institute in agree- 
ment with other bodies, to ensure ade- 
quate remuneration so far as possible 
for the serious risks which are being 
run. This would also have the effect 
of bringing home to merchants even 
more obviously the necessity of looking 
after their goods, and of obtaining ac- 
curate information as to their move- 
ments. 

* * * 


Commercial Credits 

Arrangements have now been made 
by the British ‘Trade Corporation to 
bring into operation its scheme of com- 
mercial credits insurance. For this 
purpose, a company has been formed 
under the title of the Trade Indemnity 
Company, Limited, which has taken 
over as the nucleus of its business the 
credit insurance organization previous- 
ly carried on by the Excess Insurance 
Company. The capital of the new com- 
pany, which will. work in close co-op- 
eration with the British Trade Corpo- 
ration, is £100,000 issued at a premium 
of 20 per cent., upon which 20 per cent. 
has been called up. The Company will 


provide traders in this country with, 


an organization for the insurance of a 
Proportion of the extended credits 
which they may in the future find it 
desirable to offer especially in their 


overseas transactions, and there should 
be a wide field open to it in the devel- 
opment of after-the-war-tradeé. 


* * * 


Rate Reductions 

The War Risks Insurance office, says 
“The Board of Trade Journal,” an- 
nounces the following alterations in and 
additions to the, rates already pub- 
lished: Reductions.—United Kingdom or 
France to or from North and Central 
America (east coasts) and West In- 
dia, rate is reduced from 60s. per cent. 
to 45s. per cent. United Kingdom or 
France to or from South America (east 
coast) reduced from.70s. per cent. to 
60s. per cent. United Kingdom or 
France to or from North, Central, South 
America (west coasts), rate reduced 
from 70s. per cent. to 60s. per cent. Ad- 
ditions.—United Kingdom to Greece di- 
rect, 7 per cent.; United Kingdom to 
Greece, via Egypt, 10 per cent.; United 
Kingdom to Morocco direct, or with 
transhipment at Gibralter, 5 per cent. 
(no risk in interior); Egypt to Greece, 
5 per cent. These rates were effective 
for all insurances accepted on and after 
April 12. 


. + * 


State War Risk Insurance 


It was four weeks ago today, said 
“The Times” of Thursday, April 4th, 
that the revised Government scheme of 
war insurance for cargoes was put 
into operation, so that the market has 
now had some experience of its work- 
ing. The main feature of the revised 
scheme was that a schedule of rates 
for the different trades, was substituted 
for a flat rate for all routes, which then 
stood at 5 per cefft.. The new Govern- 
ment rates, represented a very consid- 
erable reduction on the market rates 
then current, the reduction amounting, 
in many cases, to about 30 per cent. 
Underwriters seem to have met this re- 
duction, for brokers report that in re- 
spect of many trades, at any rate, they 
are now placing just as much business 
in the open market as before the re- 
vision. In respect of some _ trades 
where, under the old scheme, the Gov- 
ernment liability-had been heavier than 
was actually desirable, they have even 
been placing more business in the 
market. 

The revised scheme was known to 
have been instituted mainly with the 
double object of providing war insur- 
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ance, at what was believed to be cost 
price, for large values which could not 
be completely covered in the market, 
and of ensuring, by the quotation of 
fixed rates of premium, that every 
shipper had a guarantee of being able 
to insure his goods at those rates. In 
these objects the scheme appears to 
have been entirely successful. All 
seem to be agreed that there is little 
prospect of profit on the present rates, 
and therefore no one can well grudge 
underwriters their acceptance of the 
risks at rates which are admittedly 
low. A larger brokerage is to be 
earned by placing risks in the open 
market than at the Government office, 
while undoubtedly an impression pre- 
vails that in the settlement of claims 
private underwriters and _ insurance 
companies are not bound by the same 
hard and fast regulations which handi- 
cap Government offices in the eyes of 
business men. There is. reason to be 
lieve that the Government War Risks 
Office is now disposed to adopt a less 
rigid attitude, and of this modification 
merchants will certainly be quick to 
show their appreciation. 


CONCRETE SHIP INSURED 

San Francisco marine underwriters 
have been asked to insure the hull of 
the concrete steamer Faith. The 
success that has followed this  ex- 
periment through the various stages of 
completion of the vessel, together with 
the loyalty that the marine underwrit- 
ers feel towards the shipping men who 
had the courage to risk their money in 
a venture that from the outset was con- 
sidered questionable, has called for the 
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most favorable consideration of under- 
writers. 

The insurance on the Faith has been 
offered by brokers and accepted by com- 
panies at a rate of 10 per cent. per. an 
num, the insurance to cover under usual 
Lloyds form policy against total loss, 
but not to pay general average and 
Salvage charges. 


AUSTRALIAN COMPANY ENTERS 


The Queensland Insurance Company, 
Ltd., of Australia is entering the United 
States for marine business, and has ap- 
plied for a license in California, where 
it will make its United States deposit. 
The California law requires a deposit 
of $200,000 from foreign marine com 
panies, but the Queensland will put up 
$225,000, all in Liberty bonds. Balfour 
Guthrie & Co. of San Francisco have 
been appointed general'‘agents for the 
company. The decision of the Queens- 
land to enter thé United States follows 
a visit which Cuthbert Hawkes, man 
aging director of the Company, made 
to this country last fall for the purpose 
of inspecting underwriting conditions 
here, says ‘Underwriters’ Report.” 


MARINE CLUB MEETING 

The May meeting of the Marine In- 
surance Club was held on Monday at 
the Waldorf-Astoria. This was the last 
meeting of the season and the next 
regular meeting will be held in Sep 
tember. Hendon Chubb, insurance ad- 
visor of the Emergency Fleet Corpora- 
tion, was to have addressed the club on 
war risk insurance but was unexpect 
edly called to Washington. 

It was announced at the meeting that 
the finance committee would shortly 
submit to the members by mail the de 
tails of the club house plan which has 
been under consideration. 


McGEE EXPANDS 

To accommodate and handle their 
rapidly growing business, William H. 
McGee & Company, marine underwrit- 
ers, have leased the second and third 
floors of 23 William Street. This new 
space adjoins their present offices and 
will be connected up by communicating 
doors. 


BACK FROM PACIFIC COAST 
William F. Whittlesey, of Hartford, 
marine vice-president of the Aetna In- 
surance Company, has returned from 
an extended trip to the Pacific Coast. 


CHUBB & SON GET MERCHANTS 
Chubb & Son have been appointed 

marine managers of the Merchants Fire 

Assurance Corporation, of New York. 
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Two eemmaatiion 
Forms Submitted 


BEFORE COMPANIES FOR ACTION 


Hearing Expected Soon With New 
York Department and Industrial 
Commission 


There are now two proposed stan- 
dard compensation policy forms before 
the New York Insurance Department for 
approval. One was prepared by the 
committee of the Rating Board and the 
other by Walter G. Cowles, of the Trav- 
elers. The latter is known as the form 
of “The Associated Companies.” The 
Insurance Department may approve 
either of these forms and there is noth- 
ing to prevent the companies using both 
if they so wish. The department has 
no authority to compel the use of any 
so called standard form, although it has 
exerted considerable influence at times 
to bring about such a condition. 


Now Before Companies 


Superintendent Phillips has said that 
the interest of the department lies in 
the direction of securing uniformity, 
and the State Industrial Commission is 
seeking the same end. The associated 
companies’ form has met wih consider- 
able favor in the Insurance Department, 
but it has been suggested that all the 
companies be given ample opportunity 
to study it before any official action is 
taken. Consequently copies of the form 
and endorsements have been forwarded 
to 33 stock companies and 18 mutuals. 
When sufficient time has elapsed the 
department has offered to arrange a 
joint hearing with the Industrial Com- 
mission on the question of uniform ac- 
tion by the carriers. It is thought that 
if a substantial proportion of the com- 
panies favor the associated companies’ 
form, the department and the Industrial 
Commission will sanction its use. 


Objections Encountered 


This policy has been submitted to the 
authorities in 23 States and is about to 
be submitted in one other. Twenty- 
one ‘States are said to have approved 
it. Maryland objected, but it is believed 
that the objection has been overcome. 
Iowa alone objects on the ground that 
the law should be cited in the body of 
the policy rather than in the endorse- 
ment. Even this objection, it is be- 
lieved, will be overcome. 

The “Associated Companies” are the 
two Aetnas, Employers, Hartford, Lon- 
don Guarantee & Accident, Maryland, 
Ocean, Standard and the two Travelers. 
They control the bulk of the business. 

The situation is not without a tinge 
of disappointment on the part of some 
of those who devoted much painstaking 
effort to prepare the form submitted at 
the hearing before the State Industrial 
Commission and the Insurance Depart- 
ment last December. At that time Mr. 
Cowles, of the Travelers appeared in 
opposition to many of the provisions of 
that form. Such excellent work as was 
done by the Compensation Policy Forms 
Committee cannot, however, have been 
without excellent results in developing 
a trend of opinion. 


As was said, there are now two forms 
up for consideration. Both may sur- 
vive. If it is permissible to have two 
forms, why not three or any other num- 
ber? If such proves to be the case the 
situation will revert to practically where 
it was before. 





The National Fraternal Congress 
will meet in Philadelphia the last week 
in August, 


Mutual Casualty 
Results Shown 


RETURNS MADE IN NEW YORK 
Compensation and Liability Companies’ 
Figures Covering Nineteen Seven- 
teen Business 


From annual statements filed with 
the New York Department covering 1917 
transactions, the following items con- 


cerning New York mutual compensation 
been 


and have 
taken: 
Utica “Mutual a 


Premiums received ... 


liability companies 








are ce 
Dividends paid ....... g 
lotal disbursements 31, 
IEE, oS gts incuenleksmeakeses . 
ORR VO BOE MARIOS. bovcccccsvoscccccsceese 237, 
WEEE PHMMEUNUEED pircccedcscceccoccccésoce 50,15 
Premiums since Organization..........4. 1,126,543 
Losses since_grganization............... 326,120 
Dividends declared since organization. 74,167 

State Insurance Fund 
Penmaes OROCWOE occiccccceccvcsacaccons $2,694,851 
I eo ge 1,142,411 
RE ee 99,693 
Es COE i vans avcscuaaictecssabcrned 150,421 
Total disbursements ...........sesceeeee 1,458,292 
NE MIO cack atincapnweeuanee awe 3,754,262 
BROOOTW GEC MODEOS co ciccsccvscccsercccsied 3,020,862 
Unearned premium reserve.............4 108,109 
Total liz ibilities Sid et tanh atecne'< Hig:0'6in dia 
Premiums since organization............ 6,570,738 
Losses since organization................ 2,238,637 
Dividends declared since organization, 738,047 
Allied Mutuals Liability, New York 

a kr eee ys $353,227 
ST NE ened csicks¥evaninc sulvace tadccw 81,419 
FO Rn 
Commission and brokerage (contract)... 54,950 
DOC GISDUPOCMONEG ooccccccceccccvcevece 148,674 
NN CNG id bccuvcbeccssedveteusce 332,280 
I 5 cee crear aegen ued 263,148 
Premiums since organization smiackubas came 563,077 
Losses paid since organization......... 120,359 
Dividends declared since organization 19,791 


American Mutual Compensation, New York 





PPEUIUIIG POOSIGOE oocciccdcocevccccccecess $241,940 
DUNNE MEE Sebrdisicccccccksereccccocsecas 
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Dividends declared since oraspisation, 287,870 
Exchange Mutual Indemnity, Buffalo 
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NN INN is 003 Ulead cacsikmarneesy 26,332 
Commissions and brokerage............. 21,822 
EE SE uns, occ nasavsneseerbocsees 13,538 
ROG) GISHUPOSMERIS oc ccsicccrccccccsoces 77,534 
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eens. TRARINEIOS | voce ct cccdvcvecees 90,586 
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Losses since organiz ation... one ceeqenne 63,248 
Dividends declared since organization 40,291 
Employers. Mutual, New York 
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RR, I ke ee eal 110,921 
Total disbursements ...........seseeeees 176,979 
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Premiums since organization. 
Losses since organization....... 





Dividends declared since organization. 3 
Lumber Mutual Casualty, New York 
PCCMIUME FOCOIGO occcccacccccccsccsesces $222,843 
ee eee 92,790 
Commission or brokerage (contract).. 47 646 
a ee 11,488 
Total disbursements .............ceeeeees 157,931 
PE ME « on ci cecieccusbevieeexnced 240,415 
SEG CU dc cd ekcutscscoedsavcsvese 172,819 
Bakers Mutual, New York 
go es errr $21,027 
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ED WRME REIN oteiseureselinidnn 0d00seanss 12,996 
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rates. 


Policy. 


General Building 





Residence theft insurance at one-third the former 
This is every broker’s opportunity. Call for 
particulars about our new Full Value Residence Theft 
Regular rate of brokerage commission paid. 


General Accident 
Fire and Life 
Assurance ‘Corporation, Ltd. 





attention followed by 





Guarding Profits and Production 


is the function of Workmen’s Compensation 
Insurance. By means of expert safety-first 
inspections that discover danger points and 
prevent accidents, a vast amount of time, , 
material and money is saved for the many 


important American industries protected. by 
Workmen’s Compensation’ Insurance in the 
Maryland Casualty Company of Baltimore. 
Where unforeseeable accidents occur, this ; 
essential protection provides prompt medical "y 


pensation in exact accordance with the law. 


Agents representing The ‘Maryland ‘are 
aided by an unusual quality of earnest co- 
operation from the inspectors in the field .and 
the underwriters at the Home Office. 


Maryland Casualty Company 
THE TOWER 
BALTIMORE 


full payment of com- 








Accident and Health 
Meeting Successful 





BELIEVED CARRIERS IN ACCORD 
Committee of Five Appointed to Draft 
New Policy Will Report 
June 6 





Such revision in accident and health 
policy forms as is shown to be impera- 
tive is expected to result from the meet- 
ing held in New York last week. 
Among the provisions most likely to 
be dropped is that of full accumulation. 
The trend is back to the old $1,000— 
$5 unit of indemnity. Ultimate suc- 
cess of the long drawn out movement 
for curtailment of “frills” is regarded 
as more iminent in the face of increas- 
ing necessity for relief. The questions 
of commissions and rates were not 
touched upon, it is said. 


Companies Represented 


Twelve company members of the com- 
mittee of fifteen were represented at 
the meeting. Those present were: 


John T. Stone, Richard H. Thompson, 


Something New 


PHILADELPHIA 




















Maryland Casualty; W.”C. Faxon, John 
M. Parker, Jr., and E. C. Bohen, Aetna; 
B. A. Page, ‘William BroSniith, D. N. 
Case, Travelers; William B. Mann, 
Ocean; J. S. Heaton, Standard; E. H. 
Winslow, S. M. LaMont, Metropolitan 
Casualty; D. W. McFall, Continental 
Casualty; Charles H.° Holland, Royal 
Indemnity; F. H. Kingsbury, Globe In- 
demnity; A. P. Woodward, Connecticut 
General Life; W. B. Hill,” United ‘States 
Fidelity & Guaranty. “The Pacific Mu- 
tual Life was represented by proxy. 
The United States Casualty, Colum- 
bian National Life and the Fidelity & 
Casualty were not represented. 


Each Clause Voted On 


A committee of five-was- appointed to 
prepare a revision of the policy form 
in accordance with. the-proceedings of 
the meeting. :Each feature.of the pres- 
ent policy forms. was-taken up-separate- 
ly and voted.upon. There was more 
than usual interest displayed -in the pro- 
posed action of the carriers and marked 
unanimity of epinion. prevailed. Qn one 
clause, for example, there was one dis- 
senting vote; but action was finally 
made unanimous. .On another question 
there were two dissenting votes, but 
it is not unlikely that these: may be 
changed when another meeting 48 
held June 6. One committee of five ds 
Richard H. ‘Thompson, B.A. Page, ‘Wil- 
liam B. Mann,-S.'M.: LaMont and: one 
other member. 





NEW COMMITTEE CHOSEN 


The new commission committee of the 
National Workmen’s Compensation Serv- 
ice Bureau is composed of .Charles H. 
Holland of the Royal, Samuel Appleton 
of the Employers and Louis F.. Butler of 
the Travelers. This gives one branch 
office company and two general agency 
companies representation on the com 
mittee, which formerly consisted of five 
companies principally on the, general 
agency basis. 
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Talking to Women 
Many a man in insurance who has 


faced a powerful but mistaken loss 
claimant who is demanding something 
he should not have shows less pertur- 
bation than when called upon to ad- 
dress the Women’s Auxiliary of the In- 
surance Society of New York. In plain 
English talking to a roomfull of women 
is an experience that is embarrassing to 
many of the speakers at the society’s 
special lectures for women, but even 
E. R. Hardy, the most bashful man on 
the Street, went through the ordeal and 
survived. As one speaker told the class: 
“I find it much easier to talk a hundred 
times to one woman than I would one 
time to a hundred women.” Miss Inch, 
the efficient and popular charge d’af- 
faires of the Insurance Society, pre- 
sents each speaker with a carnation. 
Only one of the speakers got all fussed 
uy and appeared without the decoration. 
* * * 


Would be the Great Divide 


Since the movement to consolidate 
automobile interests has taken definite 
shape, some casualty men have been 
speculating as to whether the automo- 
bile business may be divided by hard 
and fast lines. That is, could the cas- 
ualty companies be induced to give up 
the collision line to the fire companies 
and the fire companies the property 
damage to the casualty men? Such a 
division is regarded as the natural one, 
the casualty companies insuring all 
“damage by” the car and the fire com- 
panies all “damage to” the car. There 
is continual friction over the adjust- 
ment of combined collision and fire 
losses, 

* ¢ @ 


Self-insurance Provided For 


In Massachusetts a bill has been in- 
troduced in the legislature amending 
the workmen’s compensation law so as 
to provide that an employer, upon proof 
of financial ability, may carry self-in- 
surance, 

+ +. z 


Space Problem Solved 

The Commercial Casualty’s treatment 
of the old building at 128 William 
Street, has demonstrated what can be 
done in this time of high prices to 
make old structures attractive and serv- 
iceable. So many offices are now seek- 
ing additional space which is now un- 
obtainable, that it would not be sur- 
prising to hear that others will follow 
the methods of the Commercial. 

a = . 


Making Extensive Improvements 

When the Maryland Casualty com- 
pletes alterations on the building at 
105 William Street there will be but 
one entrance instead of three. An en- 
tirely new front will be put in and the 
building will present a much changed 
appearance. Extensive alterations are 
under way which will cost $50,000. The 
New York office of the Maryland hopes 
to be established in the altered build- 
ing by July 15. 





FARRISH’S CHOP HOUSE 
Cor. John & William Streets 
THE PLACE in the Insurance District 
to eat lobsters 
NOW IN SEASON 


Whole cold lobster 65c. 
Whole broiled lobster 75c. 























Lotta Helping Workmen Find Homes 

Harris J. Lotta, surety and casualty 
agent, Philadelphia, is general chair- 
man of the Rotary Club movement to 
aid the Emergency Fleet Corporation 
house and otherwise look after the 
welfare of 2,000 employes of that cor- 
poration now moving to Philadelphia 
from Washington. 

. o + 
German System Exposed 

It is now said that the much praised 
imperial insurance system of Germany 
gave to the aged the munificent sum of 
6 cents a week; to the invalided and 
sick less than $1 a week and to a widow 
25 cents a week—this in a country 
where the yearly cost of barest subsis- 
tence was from $140 to $155. 

* - ~ 
Will Play Golf June 4 

The Casualty & Surety Golf Club will 
hold its spring tournament at Cherry 
Valley Golf Club, Garden City, June 4. 
Thomas J. Grahame, of the Globe In- 
demnity, is chairman of the golf com- 
mittee. 


ees 
Would Curb S.rate Fund 
In examining the Colorado State 
Compensation Insurance Fund, Actuary 
Paul L. Woolston declares that the 
Fund’s surplus results from the State 
paying all the Fund’s expenses from 
the general treasury. He recommends 
that the Fund pay its own expenses 
and be supervised by the Insurance 
Department and that the present sys- 
tem creates unfair competition for the 
private carriers. The same argument 
has been made regarding the New York 
State Fund. 
+ e - 
Preparing New Manual 
The Burglary Underwriters’ Associa- 
tion is busy making a complete revi- 
sion of the Manual. Blanket hold-up 
policies covering both inside and out- 
side at ten per cent. discount from the 
combined rate for exterior and interior 
hold-up for equal amounts will be 
dropped after June 1. 
* * as 
Does Not Want Compensation 
Efforts to bring about the enactment 
of a compensation law in Georgia have 
not met with any encouragement lately. 
o 
Adjournment Expected To-morrow 
The Massachusetts Legislature will, 
it is believed, adjourn May 18. The 
compensation legislation there is being 
watched with particular interest in the 
closing days of the session. 
* * - 
Lieut. McKean, of Aetna, Killed 
The first Aetna Life man to lose his 
life in the service of his country in this 
war was Lieut. Egbert McKean, who 
before enlisting in the aviation corps, 
vas connected with the Company’s 
ciaim department in the San Francisco 
branch office. He met his death in an 
acroplane accident near Lake Charles, 
La. In making a landing his machine 
overturned, striking the ground. 
* * te 
Will Play Next Tuesday 
The Casualty & Surety Insurance 
Golf Association of New York has ac- 
cepted an invitation from the Phila- 
delphia Insurance Golf Association to 
send a team of ten members to play 
at the White Marsh Country Club May 
21. About 25 players will make the 
trip next Monday afternoon, returning 


Tuesday night. 
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Massachusetts Bonding 


BOSTON 
Paid-In Capital $1,500,000 





i Fidelity and Surety Bonds, Liability Workmen’s 
Compensation, Automobile, Accident, Health, 
Burglary and Plate Glass INSURANCE 


APPRECIATE THE CO-OPERATION OF THE 





DEVELOPING 





and Insurance Company 
T. J. FALVEY, President 
Write For Territory 








New York Casualty 
Results Reported 


OPERATIONS DURING PAST YEAR 








Additional Returns as Shown by 
Annual Statements Filed With 
Department 


In -addition to the returns published 
by The Eastern Underwriter last week. 
the following results of casualty com- 
pany transactions in New York State in 
1917 are given: 

Surety 


New York State Companies 








Premiums Losses 
bd ; received paid 
Fidelity & Casualty.......... $201,998 $73,375 
Globe Indemnity ............. 210,957 28,756 
American MEE tdascceucntce 547,458 67,321 
Great Eastern Casualty....... 28,036 16,922 
“apital City Surety .......... 93,581 52,036 
Preferred Accident .......... 29,344 5,402 
New Amsterdam Casualty.... 70,561 3,757 
London & Lance. Ind.......... 69,290 57,818 
Royal Indemnity ..........,.. 85,836 30,968 
National Surety ......... 879,764 249,238 
United States Guarantee..... 272,023 24,054 

Companies of Other States 
Aetna Casualty & Surety.... $450,312 $44,193 
Fidelity & Deposit........... 634,530 223,126 
Hartford Acc. & Ind......... 119,763 7,497 
Massachusetts Bonding ...... 113,286 63,566 
Maryland Casualty ........ 68,185 425 
International Fidelity ...... 25,987 4,300 
United States F. & G....... 590,908 108,568 
Employers Liability ......... iL 2a 
Norwegian Globe .. 7) Oho 
Guarantee of N. A C—O 
European Accident 35,235 41,300 

Fidelity 

New York State Companies 
Fidelity & Casualty.......... $120,039 (—) $8,689 
Globe Indemnity ....+.....5. 30,903 1,078 
American Surety ......+sse0 327,592 47,476 
Preferred Accident .........+.. 19,677 3,896 
New Amsterdam Casualty... 72,968 10,482 
London & Lanc, Ind.......... 10,035 9,613 
Royal Indemnity ........ee00s 76,193 20,899 
National Surety ......-ccesess 258,954 62,629 
United States Guarantec..... 106,887 30,841 

Companies of Other States 
Actna Casualty & Surety.... $45,175 $7,205 
Fidelity & Deposit..... 135,827 41,952 
Hartford Acc. & Ind.... 51,444 3,909 
Massachusetts Bonding 37 462 10,431 
Maryland Casualty ..... 23,263 3,142 
International Fidelity ....... * aa eer 
United States F. & G....... 198,605 31,846 
Employers Liability ......... 21,530 7,864 
Norwegian Globe .......eee0+ 18,959 42 
Ocean Acc, & Guar........+0- 20,157 8,931 
Guarantee of N, A....seceeess 48,006 9,786 
European Accident ........... 20,568 6,188 


Burglary and Theft 
New York State Companies 





Fidelity & Casualty.......... $192,665 $76,689 
Globe Indemnity ....... . 93,010 34,226 
General Indemnity ..... 8,703 ; : 
Great Eastern Casualty. 74,479 24,970 
United States Casualty 42,020 18,265 
Preferred Accident ........+. 110.343 52.099 
New Amsterdam Casualty... 70,104 24,059 
london & Lance. Ind.......... 16,767 9,723 
Royal Indemnity ..... , 94,776 31,679 
Companies of Other States 
Aetna Casualty & Surety... $102,361 $33,942 
Fidelity & Denosit.......+++. 72,557 53.489 
Hartford Acc, & Ind...+.+.+ 97,326 68,724 
Massachusetts Bonding ..... 86,142 37,533 





Premiums Losses 
received paid 
Maryland Casualty .......... 60,293 21,790 
Loyal Protective .........se0 74,317 37,378 
ee et Se Seis 19,239 4,036 
lravelers Indemnity ........ 81,791 25,021 
United States F. & G...... 64,022 20,476 
Employers Liability ...... 54,024 22,670 
Norwegian Globe ....... 40,755 4,725 
Ocean Acc, & Guar........ 64,161 21,578 
London G, & A......... 58,803 28,213 
i. eee 8,347 6,544 
General Accident .....00..0 20,417 9,473 
European Accident seeassace . BED 63,898 
Steam Boile 
Fidelity & Casualty....... - $56,581 $3,253 
Gilobe Indemnity ..... 19,803 6,952 
Royal Indemnity ............. 28,131 270 
Maryland Casualty : 411,664 2,007 
Hartford Ace, & Ind.... 201,999 9,007 
Travelers Indemnity ......... 83,578 4,218 
Employers Liability ..... 6,341 483 
Norwegian Globe ........0... 4,705 rere 
Ocean Acc. & Guar....cccceee 23,559 941 
commen Gh, G Besscscesnccness 8,884 31 
European Accident .... ones . eer 
Fly Wheel 
Fidelity & Casualty.... ee $8,507 $4,060 
Globe Indemnity .  Eeeere 
Royal Indemnity ........0000. | ee 
Maryland Casualty .......... ae 8 80— ss Weeees 
Hartford Acc. & Ind......... 5,441 
Travelers Indemnity oa » 690 
Employers Liability ; 2,657 
Ocean Acc, & Guar eveneens , awe, 
Sprinkler Leakage 
Aetna Casualty & Surety.... $45,055 $10,958 
Maryland Casualty . we 48,694 17,303 
Credit 
American Credit Ind, $132,881 $10,338 
Ocean Acc. & Guar........ 172,861 9,230 
London G. & A.....6..6. - 180,634 11,740 
Live Stock 
Hartford ..... an te . $83,246 $58,749 
Physicians Defense 
Maryland Casualty . $4,969 $835 


(—) Denotes minus. 


LOCK ALLOWANCE EXTENDED 
Five Per Cent. Additional 


For Device on Spare 
Tires 


Proposed 


Recommendation has been made by 
the National Automobile Conference 
that fifteen per cent. reduction be al 
lowed from the theft premium for use 
of an approved lock in New England, 
Eastern and Southern Conference terri- 
tory, subject to approval by local con- 
ferences. If approved in the East and 
South this practice will have become 
nation-wide. 

In the West this feature provides 
merely that the insured shall keep his 
car locked. The resolution just offered 
provides that the insured shall “use all 
diligence and agree to maintain the ef- 
ficiency of said locking device and in 
locking machine when unattended.” 

The National Conference also recom- 
mends that an additional five per cent 
be deducted for a lock on extra tires. 
New England has approved both deduc 
tions. The allowance becomes effective 
on all policies, new and existing, from 
date of Conference circular which will 
be issued as the local conferences concur. 





Assets 

Liabilities 
Capital 
Surplus over all liabilities....... 
Losses paid to. December 31, 1917. 


This Company issues contracts as follows: 
Health, an 
Insurance, : 
erty Damage). Automobile (Personal 
sicians, Druggists, Owners and 
Boiler Insurance; Fly-Wheel Insurance. 


The Fidelity and Casualty Company of New York 
92 LIBERTY STREET, NEW YORK, N. Y. 
Metropolitan Office—92 William St. 







Disability Insurance; Burglary, Larceny, and Theft Insurance; 
Liability Insurance—Employers, Public, Teams (Personal x 
Injury, Property Damage and Collision), Phy- 
Landlords, Elevator, Workmen's Compensation, Steam 


1917 





Surety Bonds; Accident, 
Plate Glass 
Injury and Prop- 


Fidelity Bonds; 
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How Travelers Insurance Company’s New Tower Will Look 
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CASUALTY AND SURETY POINTERS 














B. L. Heath, writing in 


Why Small the publication of the 
Towns Are Chicago Bonding about 
Hazardous’ selling automobile casu- 


alty lines in small 
towns, says: 

The average small town automobile 
owner usually has many objections to 
carrying liability insurance on his auto- 
mobile, claiming that there is little 
danger in the small town, the streets 
are not congested, speeders are scarce, 
and all in all, the accidents occurring 
are not large. The answer to this is 
that if an owner were to drive his car 
only within the corporate limits of the 
town in which he resides, the necessity 
for carrying liability insurance would 
be nil. However, most automobile 
owners purchase a car with the idea of 
getting a maximum amount of pleasure 
out of it and usually makes trips into 
the country and to the metropolis 
nearest his home town, a great number 
of times in a season. 

A small town owner is usually a 
stranger to the traffic rules and regu- 
lations of the large centers and en- 
ccunters many difficulties when driving 
in the congested traffic of the large 
city. He is subject to all the hazards 
of the big city automobile owner. 

In country touring, especially on long 
trips, much of the travel is done in 
the early evenings, over unfamiliar 
roads, and through unfamiliar towns. 
He may be a most careful driver, but 
in the small towns through which he 
might pass nightly joy riders are usu- 
ally out in force, and the children in 
the early evening are playing in the 
streets. A collision, through no fault 
o? his may result, or injury to the chil- 
dren in their play may occur, and the 
proof of his innocence will, in nearly 
every case, cause considerable money 
loss to him. 

A word or two more relative to the 
careless mixed traffic encountered in 
and about small towns. Out of nearly 
every small town, within a radius of six 
to ten miles, road-houses and saloons 
abound. The more or less sporty ele- 
ment of these towns are the chief 
patrons, and many are the cases where 
the average automobile owner coming 
in from an evening’s drive on a hot 
summer night subjects himself to all 
manner of exposure, due to the care- 
less driving which results from a revel 
of the small town sport. 

The foregoing are merely a few of 
the many reasons why the average 
owner of an automobile, whether he 
live in the large congested city or the 
small industrial centers, is equally open 
to liability in the use and maintenance 
of his automobile, and needs the full 
protection which is only’ secured 
through liability, property damage, and 
collision coverage. 


An advertising message 

Strongest must have unity, coher- 

Appeal Is ence and emphasis. It 

Fear must center and revolve 

upon a single idea; its 

terms must be logical and connected 

and it should stress at the beginning 

and end the importance or the main 
idea. 

Advertising copy is divided into six 
component parts. The heading, the 
introductory remarks, the sub-heading, 
the body or main explanatory feature, 
the admonition and the name. It is not 
always necessary to combine these 
parts in their entirety in a single ad- 
vertisement. In fact such an arrange- 
Ment cannot be accomplished where 
the space is small, without creating an 
appearance of clumsiness and _ thus 
weakening the presentation. But no 
Matter what number of components 


may be embodied in the ad the dis- 
tinction should be clear and decisive. 
An over-crowded jumbled mass of type 
will not attract favorable attention. 

Headings should call attention to the 
message by the use of words calculated 
to strike a _ suitable appeal. The 
strongest appeal for insurance adver- 
tising is fear; security comes next, and 
reputation, confidence, economy follow 
in varying degrees of strength. 

Headings should pertain strictly to 
the subject at hand. Irrelevant and 
flippant sentences calculated to attract 
attention by their oddity and apparent 
disconnection with the idea of the ad- 
vertisement are never effective. If a 
sub-heading is used have it conform, 
by a process of reiteration, to the main 
heading. This has the effect of pre- 
senting a connected message to the 
reader at a single glance and induces 
a complete reading of the advertise- 
ment. The message should always be 
positive in its argument. Negative 
statements are reactionary and create 
unfavorable influence. “Buy a Smith 
derby, it is light and comfortable” is 
stronger than “Don’t buy a Smith derby 
unless you want extreme hat comfort 
combined with conservative style.” 

Price is an unimportant factor in in- 
surance advertising and should not be 
referred to unless the advertisement is 
intended to call attention to some spe- 
cial rate reduction, the significance of 
which is certain to be fully appreci- 
ated by the readers. 

In the preparation of the ad, par- 
ticularly if it is one without an illus- 
tration, allow ample margins. Plenty 
o? white space surrounding all sides of 
the ad gives it contrast and renders it 
conspicuous. Avoid the use of heavy 
ornamental borders and fancy type 
especially in small advertisements. 
Long sentences set in capital letters 
are hard to read. Freakish looking 
tvpe displays and illustrations divert 
attention from the message and weaken 
the effect of the advertisement. 

Advertise only one idea at a time. 
Too many different thoughts combined 
in one advertisement detract strength 
from each other. If your appropriation 
is limited buy only a small amount of 
space and use it frequently instead of 
attempting by means of one or two 
large ads to make a “Hun drive.” Pro- 
cure position next to the reading col- 
umns when possible—even if it costs a 
few dollars more, The added attention 
which your advertising will receive as 
a result of a preferred position justifies 
the slight additional cost.—The Gener- 
al’s “Review.” 


PLATE GLASS READJUSTMENTS 


Rate Revisions Taking Place Through- 
out Country to Meet Changed 
Conditions 

Oregon plate glass rates are being 
readjusted to bring them into conform- 
ity with other Pacific Coast territory. 
California, which has had a State Man 
ual, will after July 1 use the 1918 Man- 
ual in use generally throughout the 
country. 

Three Southern Tier counties in New 
York will have their rates readjusted 
on a Manual plus fifty per cent. basis. 
Atlantic City, which uses the 1915 Man- 
ual, has been placed in the list of mu- 
nicipalities which carry an additional 
rate because of special hazards, such as 
congestion, windstorm, ete. That city 
will have a rate of Manual plus fifty. 
Rates in Connecticut will be revised to 
take into consideration the hazards of 
explosion, there being so many munition 
factories in that territory. 
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W. E. SMALL, President 








PETER EPES, Agency Mgr. 


GEORGIA CASUALTY COMPANY 


HOME OFFICE: MACON, GEORGIA 


“DIXIE AUTO POLICY” 
THE LAST WORD IN MOTOR INSURANCE 


Surplus and Reserves to Policyholders........$1,688,506.87 


——— 






E. P. AMERINE, Secretary 




















HOME OFFICE, 


Russell R. Cornell, Vice-Pres. 
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The METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 


47 CEDAR STREET 


CHARTERED 1874 


Plate Glass, Burglary, Accident and Health Insurance 


EUGENE H. WINSLOW, President 
S. Wm. Burton, Sec. 


Alonze G. Brooks, Ass’t Sec. 


RELIABLE AND ENERGETIC AGENTS WANTED 

















HEAD OFFICE 
CHICAGO 


F. W. LAWSON 
General Manager 
Liability, Accident, 
Burglary, Boiler and 
Credit Insurance 





THE SIGN OF GOOD CASUALTY INSURANCE 





Established 1869 


London Guarantee & Accident Co., Ltd. 


OF LONDON, 





F. J. WALTERS 
Resident Manager 
55 JOHN STREET 
New York 


Elmer A. Lord & Co. 
145 Milk St., Boston 


Resident Managers 
New England 





ENGLAND 











NEW POLICY FORM SOUGHT 
Plate Glass Men Hold Constructive 
Meeting to Solve Increasing 
Difficulties 


Last Friday, representatives of plate 
glass writing companies from many 
parts of the country met in New York 
at the office of Lloyds Plate Glass to 
consider the various problems confront 
ing that business Among the topics 
discussed were limits of liability, large 
lights and the practice of continuing 
to cover a replaced light without addi 
tional premium. 

One underwriter has calculated that 
between 1915 and 1917 the total losses 
in the United States increased 70 per 
cent., while the premiums increased 40 
per cent. Another plate glass man es- 
timates that a few years ago the aver- 
age plate glass loss was $14; now it is 
$40. While this advance has occurred 
in the losses, the average premium, 
which used to be $9, has not increased 
over 33 1-3 per cent. Underwriters face 
a situation in which they see no limit 
to their liability for broken glass. They 
anticipate a condition in which it will 
be almost impossible to obtain glass and 
anybody fortunate to have a desired 
size can make any price for it and the 
Company will, under its contract, be 
compelled to pay it. 

It is proposed to attach an endorse- 
ment to policies covering risks where 
some of the plates measure over 100 
square feet, giving the company the op- 
tion to replace such large plates with 
two smaller ones and make a reduction 
of 25 per cent. in the rate for this 
privilege. An understanding was also 
reached to eliminate the clause provid 
ing that the company continue the in 
surance on lights broken and replaced 
during the term of the policy. 

W. F. Moore, the rating expert, was 
authorized to draft, an entirely new 
plate glass policy form for submission 
to the underwriters. 


——— 


Mutual Results 


(Continued from page 20) 


Premiums since organization............ 109,982 
Losses paid since organization......... 23,529 
Dividends declared since organization 11,280 


Printers and Book Binders, New York 


yo Pe ere ee $40,238 
WONOE DOIN bc dace ccendecsaddeconuiuiedace 13,972 
Fotal disbursements ....sccccceccscccees 25,350 
PENNE GOOONS. sscncivabedewwndesivedes 51,924 
SEE GENE gacudinccatunbsddbnaieen 33,102 
remiums since organization............ 119,320 
losses paid since organization.......... 30,434 
Dividends declared since organization, 3,290 
Utilities Mutual, New York 
Vremiums received $262,246 


LOE BOE scacontsedeure 23,488 
Total disbursements ... 





Admitted assets 
SUROh GAMREED  wikicanevosdencendn rents 236,236 
Premiums since organization............ 695,634 
Losses paid since organization.......... 98,626 
Dividends declared since organization 104,948 
Participation certificates since or- 
ganization 95 sybeed 5646 buessenedsenne 43,614 
Industrial Mutual Liability, New York 

Premmswens PFOCCIVON. ccccccecsccccececccces $20,708 
LAMOONS DOIG osvcccdcnccccennswoedcceseeess 13,419 
SIVIGENGS PRIG cecccvercevevpecveracccées 10,099 
Total disbursements, including $18,089 

in connection with merger.......sesee 50,254 
Renee BOGRNE cicccceetvcsvecseesevaves 33,235 
Tete) [iG DeGNGS  coccccrvdesceseocescosscs 3,305 
Premiums since organization............ 174,624 
osses paid since organization.......... 49,711 
Dividends declared since organization. 25,795 


Coal Merchants Mutual, Albany 


Premiums received ...ccccccccccsvccccccs $36,793 
SOGOSS BOE Kavapccvecceneseccos csncscoese 10,124 
Total disbursements ...... 
Reserve for unpaid ]osseS.......-..eeee0- 18,607 
Total liabilities sees 
Premiums since organization... —r 86,113 
Losses since organization..........seee0. 17,735 
Dividends since organization 


Central & Western N. Y. Brewers 


Premiums feceived .ccccssecevcetoveseess $82,082 
I BER PRI cccccccvcccvcesevccevecssoceces 29,569 
DIGIGEMES cc ccdorcvcsenceorevccesoeseoese 

Fotal disbursements ..ccccccsceccceveces 11.101 
Admitted BECES wcccccccccecccccecsoccess l 153 
Meesrve FOF JOGECSs .ccvicevcceovccesessces 87.544 
Unearned premium reserve........e0.+++ 10,641 
Total Wabilities cocccecvccccecesessoveess 136,534 
Premiums since organization............ 266,632 
Losses paid since organization.......... 75,012 


REE: 


ee Ce 8 ee 











THE EASTERN UNDERWRITER 


May 17, 1918 





h Sey 


M 


ha 
= | 
s a» 
ae oe ’ 
| EP wick b 
2% dg) 
LW de je 
| rs 
4 
4 
ad . 
id ‘he PA f - 
: oa 


Stretching forth her hands to 
all in need; to Jew or Gentile, 
black or white; knowing no 
favorite, yet favoring all. 


Ready and eager to comfort at a time 
when comfort is most needed. Helping the 
little home that’s crushed beneath an iron 
hand by showing mercy in a healthy, human 
way; rebuilding it, in fact, with stone on 
stone; replenishing empty bins and empty 
cupboards; bringing warmth to hearts and 
hearths too long neglected. 





Seeing all things with a mother’s sixth 
sense that’s blind to jealousy and meanness; 
seeing men in their true light, as naughty 
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The GREATEST MOTHER in the (WORLD 
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children — snatching, biting, 
bitter—but with a hidden side 
that’s quickest touched by 
mercy. 


Reaching out her hands across the sea 
to No Man’s land; to cheer with warmer 
comforts thousands who must stand and 
wait in stenched and crawling holes and 
water-soaked entrenchments where cold and 
wet bite deeper, so they write, than Boche 
steel or lead. 


She’s warming thousands, feeding thou- 
sands, healing thousands from her store; 
the Greatest Mother in the World—the 
RED CROSS. 


Every Dollar of a Red Cross War Fund goes to War Relief 
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This space contributed to the Red Cross by 


THE EASTERN UNDERWRITER 
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